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HIGH PRAISE FOR 
SAM McCULLOCH AT 
DINNER GIVEN HIM 


Commissioner Toasted for Human Qual- 
ities By Insurance Association 
of Central Pennsylvania 











MORE THAN 100 AT AFFAIR 


Gets Humidor and Silver Cigarette 
Case; Donaldson and Lott Among 
Speechmakers 





Recognition of the human and lov- 
able qualities of Samuel W. McCulloch, 
which have made him popular as the 
Pennsylvania Insurance Commissioner, 
was shown at a testimonial dinner given 
him in the Penn-Harris Hotel, Harris- 
burg, Pa., last Friday evening by the 
Insurance Association of Central Penn- 
sylvania. 

More than 100 persons from ail parts 
of Pennsylvania attended the dinner, 
and telegrams of esteem for “Sam” Mc- 
Culloch and regret that they could not 
be present to do him honor were re- 
ceived from a number of other persons 
prominent in insurance activities from 
all over the country. 

T. B. Donaldson, who ended four 
years aS commissioner in the Pennsyl- 
vania department last January, wound 
up the meeting by calling upon “Kid 
| McCulloch” to rise and make one of his 
| rare speeches in response to presenta- 
tion of a cigar humidor, and a sterling 
| silver cigarette box, on which was en- 
| graved “To Samuel W. McCulloch, 1883- 
1928, Insurance Commissioner, from his 
insurance friends.” 


“Get up, Kid, and give ’em a speech,” 
urged Donaldson, “and I hope they give 
you another dinner just like this at in- 
tervals for the next 30 or 40 years.” 

Makes Characteristic Talk 

“You overwhelm me,” said McCul- 
loch, in his droll way. ‘You know talk- 
ing is not my forte, but it touches me 
to have friends all over the United 
States, my associates for years among 
surance commissioners and officials 
of companies I meet, show me in this 
Way they are my friends. 

‘T haven’t done a thing in particular 
hyself that should make you give me 
adinner and praise like this. Here at 
home among the agents and the compa- 
les they have helped boost me along 
by doing the right things themselves. 
Thaven’t really done anything myself, 
it was the insurance people who did 
Vhat they ought to have done of their 
own accord, but you are giving me the 
edit for it. 


‘ve been Insurance Commissioner 
feveral times, and the glamor of the 
ite has worn off. I appreciate very 
Much all that others have done to help 
\", and what has been done and said 
‘tre tonight. I hope to continue to do 
‘the best I can and the things that are 
‘ght as long as I am Insurance Com- 
hissioner.”’ 
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€ meeting was lively, with a num- 
' of good speakers. Between the 


(Continued on page 16) 
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Yesterday TODAY 


PHCENIX 


Assurance Company, Ltd., 


100 William St., New York 
A corporation which has stood the test of time! 140 years of successful busi- 


ness operation. World wide interests. Absolute security. Excellent service 
and facilities. 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 


Tomorrow 
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OPPORTUNITY! 





Opportunity may knock more than 
once in the Insurance Business. One day it may be the Use 
and Occupancy opportunity, another day it may be a Rent 
opportunity. The agent who makes the most of these Side- 
Line opportunities will profit to a large extent. 


COMMERCIAL UNION FIRE INSURANCE CO. 


114 Fifth Avenue, New York 
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EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


Admitted Insurance in 
Dee. 81 Assets Force 
1912 ............ $12,431,725.00 $ 67,326,327.00 
1922 ............ $44,995,738.00 $313,132,592.80 


The net return paid on funds left with the Company is 4.8 
per cent. 


For information regarding agencies 
Address: Home Office—Des Moines 











London’s New Insurance Buildings—Pages 19 to 23 


THE EASTERN UNDERWRITER 


(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 


AWEEKLY NEWSPAPER INTERPRETING THE TRUE SPIRIT OF INSURANCE 


Published by The Eastern Underwriter Co., 86 Fulton Street, New York, N. Y. 
Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under the act of Congress, March 3, 1879 





$3.00 a Year; 25c. per Copy 





meme" INSURANCE FRAUDS 


IN PORTO RICO 
BEING PROBED 


Combination of Agents. Doctors, Mer- 
chants and Others to Swindle 
Companies 








HIGH LOSS RATIO GAVE TIP 





Hospital Patients Reported Insured 
for Large Amounts; Insureds 
Sometimes in Ignorance 





(Special Correspondent to The Eastern 
Underwriter) 

San Juan, Porto Rico, Dee. 10—The 
rumor of a combination, (which in- 
cludes insurance agents in Porto Rico), 
to make fraudulent claims on life in- 
surance policies in Porto Rico has now 
been confirmed. Several leading com- 
panies are holding these policies. 

An officer of the department of jus- 
tice, accompanied by various represen- 
tatives of the leading life insurance 
companies doing business in Porto Rico 
is at present investigating the cases in 
the district of Ponce. 

This has been the most sensational 
fraud ever committed in insurance on 
this island. Two leading companies 
have been interested to the extent of 
$500,000 worth of insurance covering 
lives of sick people, while another lead- 
ing company has also been caught for 
$500,000. 

A wealthy merchant in the city of 
Ponce is alleged to be involved in the 
fraud in a combination with several 
special agents. At present these peo- 
ple are under the investigation of an 
officer sent expressly by the depart- 
ment of justice of Porto Rico, and a 
well-known doctor is also said to be in 
the combination. 


Insure Consumptives 

Two of the insureds died with insur- 
ance of over $50,000, and these pol- 
icies, it is said, have already been col- 
lected. Some other insureds did not 
know themselves that they were pol- 
icyholders for such large amounts of 
money. The loss ratio in the District 
of Ponce became so high that both the 
general offices of the insurance compa- 
nies and the authorities suspected that 
something abnormal was happening in 
the district, and in the investigation 
the irregularities were discovered. 

Many of the policyholders were peo- 
ple suffering from tuberculosis. A 
man who was insured for the sum of 
$130,000 did not know that such poli- 
cies were issued in his favor. He only 
thought that he had $5,000 worth of 
life insurance. The insurance issued 
on this man’s life was in two different 
policies, one in favor of a relative of 
his for $80,000 and another for $50,000 
in favor of a merchant of the city. This 
man was laid up in a hospital suffer- 
ing from tuberculosis and was more 
dead than alive. 
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Some New Factors In 
Mortality Selection 


STUDIES 





RESULTS OF LATE 





Two British Actuaries Give Importance 
to Time of Entry in Mortality 
Calculations 


It is generally assumed that the sta- 
tistics produced from past records give 
a true measure of mortality selection, 
but according to a recent study of the 
subject of selection by two British ac- 
tuaries, W. Palin Elderton and H. P fe P. 





Oakley, other factors must be taken 
into consideration, among them, the 
date of entry. An initial selection 


known as “temporary selection,” oper- 
ates at the time of entry and “class 
selection” is another factor. 

Following is a summary of this sub- 
ject as presented before the British 
Institute of Actuaries: 

There are two forces operating at 
the moment of entry or selection, (1) 
an initial selection, based on the state 
of health at the time, called “tempor- 
ary selection,” (2) a permanent force 
(which continues throughout the whole 
of the after lifetime), due to the class 
of lives involved and producing “class 
selection.” 

Types of Class Selection 

Examples of “class selection” are 
given, varying with class of lives and 
date of entry. From these examples, 
tables are constructed of rates of mor- 
tality which display temporary selec- 
tion where none exists, i.e., spurious 
selection is introduced. It is also 
shown that the so-called select mortal- 
ity does not merge into the mortality 
of an ultimate-aggregate table. 

The O[{m] Experience (1863-93, with 
profit whole life business) is discussed 
and it is suggested that the difference 
between the mortality of “old” and 
“new’ assurances may be due to the 
difference in date of entry. 

The E[m] Experience (1863-93 en- 
dowment assurance business) is also 
considered and the following statistical 
problem is given: “Can it be proved 
from the published experiences 1863-93 
that the lives assured by endowment 
assurances effected before 1893 had a 
lighter mortality after the first five 
years of assurance than the lives as- 
sured by whole life assurances in the 
same year?” A table of rates of mor- 
tality is given which shows that it can 
not be proved. 

Withdrawals are mentioned as a fac- 
tor affecting duration of selection. 

Mortality investigations as a suide 
to the future are considered and refer- 
ence is made to forecasting future mor- 
tality and to the advisability of pre- 
senting select tables in a simple form. 
A warning as to the desirability of a 
mortality margin is given and a rough 
estimate is made of the mortality now 
prevailing among assured lives. 

-Age at. entry is considered as a fac- 
tor in. class-selection and an example 
is given of lives over 60 stringently 
selected and lives under 40 having lit- 
tle or no selection. 

- The alternative methods of interpret- 
ing select mortality are contrasted. In 
the past it has generally been assumed 
that the statistics produced from past 
records give a true measure of the du- 
ration of selection. According to the 
:alternative discussed in the paper, the 
‘date of entry must also be taken into 
saccount. 

A fresh investigation into the mortal- 
ity of assured lives is advocated, and 
frequent investigations are suggested 
as the simplest safeguard against mis- 
stating the period of selection. 

There is also a discussion of some 
of the factors affecting mortality sta- 
tistics and producing heterogeneity. 


The Indianapolis Life has just 
brought out a new child’s endowment. 
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PROSSER & HOMANS SET RECORD 

The Prosser & Homans agency of the 
Equitable Society in New York wrote 
more new paid for business during No- 
vember than the agency had ever plac- 
ed in any month in its history, exceed- 
ing $1,200,000. Lee Nussbaum and 
Mitchell May, Jr., together paid for 
$324,500 during their first month with 
the agency. 





NO TAX ON EMPLOYES RELIEF 

The Treasury Department has _is- 
sued a ruling to the effect that no tax 
shall be assessed under section 504 of 
the Revenue Act with respect to certi- 
ficates of membership in the relief de- 
partments of the railroads for the pe. 
riod that the roads were under Federal 
control. 


—— 











PROSPECTS 


We are giving them to our salesmen at the rate of 
40,000 PER YEAR 








We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 
Established 
1879 


Geo. Kuhns 
President 

















Paying One Debt and Creating Three 
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‘The slender debt to Nature’s quickly paid; 
Discharged, perchance, with greater ease than made.”’ 





When a man dies he pays his debt to Nature; but, if he has a con- 
siderable estate, by dying he creates at least three new debts. 
This is no figure of speech, but the hardest kind of fact. The three 
new debts which a man creates, by dying, are: 
1. The Federal Estate Tax; 
2. The State Inheritance Tax; 
3. The cost of administering his estate. 





The proverb says: 


meet. 


become a first lien upon his estate. 


sacrificed on a falling market. 


All these debts must be paid in cold cash—the 
first two within a time limited by law, and with 
severe penalties in case of default or delay. 

‘“‘The man who dies pays 
all debts,’”’—but that is now a misleading proverb. 
Death instantly trebly mortgages every man’s 
estate. The wise man does not incur unnecessary 
debts nor those which he does not see a way to 
But here are debts which come like a bolt 
from the blue. He has nothing to say about them. 
While he was alive and able to pay they did not 
exist. When he dies they come into being and 


Provision for these post-mortem debts is usually 
made—if made at all—by cash or liquid securities, 
which are themselves a part of his estate and 
taxable. As these debts must be paid in cash and 
speedily, even liquid securities may have to be 


The surest and safest way to provide for 
Post-mortem Debts is to provide 
Post-mortem Cash Assets 


A Life Insurance Policy, while a man is living, 
is a contract; when he dies it becomes cash. For 
the insured man, death creates assets as well as 
debts. Therefore he may say as Cato said when 
he contemplated death and immortality: 


‘(My bane and antidote are both before 
me.” 


Emerson says: 


‘‘Wilt thou seal up the avenues of ill? 
Pay every debt as if God wrote the bill.” 


Death will write the bill; see to it that Death 
also provides for its payment. 





For further details as to what these three debts would amount to in your 
State and in your case, and therefore what cash your administrator will 
need, consult an agent of the New York Life Insurance Company. 


NEW YORK LIFE INSURANCE COMPANY 


DARWIN P. KINGSLEY, President 











P. S.—If you don’t expect to leave a taxable estate, remember that a good life insurance policy CAN CREATE AS 
WELL AS PROTECT AN ESTATE. Life Insurance, payable to named beneficiaries, up to $40,000, is not 
taxable by the Federal Government nor by any State—except one or two. 
productive capacity (which death wipes out) life insurance is more important to you than to the rich man. 


If your chief asset is your 
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TERM INSURANCE 
THEORIES EXPLODED 
MANY YEARS AGO 


Prominent Actuary Answers Argu- 
ments of Broker Recently Printed 
in The Eastern Underwriter 








A FEATURE OF ASSESSMENTISM 





Gives Illustrations Showing Advantages 
of Savings Forms of Policies Over 
Term Contract 





In The Eastern Underwriter of No- 
vember 30 there was published argu- 
ments of a New York broker who is 
conducting a propaganda to create a 
more favorable attitude on the part of 
the companies toward term insurance. 
One of the leading actuari«'s of the 
country has made the following answer 
to the broker’s arguments but requests 
that his name be not used that the dis- 
cussion may stand on its merits. His 
answer follows: 

Tha arguments put forth in favor of 
term insurance in The Eastern Under- 
writer of November 30 have been 
brought forward many times in the last 
150 years. These arguments sem to 
arise periodically and a close study of 
tha history of life insurance shows 
why the fixed level premium is prefer- 
able. 

In the first place, the earliest policies 
of life insurance were on the term 
plan, but the first permanently success- 
ful life insurance company was the old 
Equitable which started level premium 
life insurance in 1757. At that time it 
was a new thought, and it was scien- 
tifically developed with the result that 
the old company is still doing good 
work for its clients. The older com- 
panies writing term insurance had 
either to change or discontinue. 


Had to Change Their Basis 


Coming down to much more recent 
times, there was a strong reaction in 
favor of term insurance, in America 
which ran for a period of some 15 or 
20 years, from about 1875 to 1890. 
Several companies then specialized in 
that form. Assessment companies 
were organized for the particular pur- 
pose of granting yearly renewable term 
and “step-rate’ forms of _ policies. 
Many of them have completely disap- 
peared—the most prominent example 
being the Mutual Reserve! Fund; while 
those that are still continuing and do- 
ing well saw good reason to change 
their basis of operation, and offer ord- 
inary life and other “savings” forms of 
policies. 

Renewable term policies were issued 
freely by the “old line” companies dur- 
ing the same period, but in more recent 
years those that are best guided have 
seen fit to withdraw their renewable 
term policies and substitute converti- 
ble term—often with a limit to the, con- 
version period somewhat shorter than 
the full period of term insurance. 

One would naturally ask why the 
theoretical arguments put forward by 
the brokar quoted, which sound logical 
(and are logical in theory), do not 
work out practically. This broker 
writes for a certain class of policy- 
holder who is thrifty and saving, who 
has the means of making investments 
and the will to make them. He does 
not say so; but the presumption is 
that such thrifty people will lay aside 
hundreds, or perhaps even a thousand 
or two dollars each year. But he does 
not consider fully the fact that the av- 
erage policy of lif insurance is for 
less than $3,000—that the average pre- 
mium covering both protection and 
Saving, is under $100 a year, and fur- 
ther that the average policyholder has 
hot the mens, and often not the ener- 














ALHAMAR 


We all know of the Alhambra—that mas- 
terpiece of Moorish architecture that helps 
make Spain famous, but we, or at least most 
of us, know very little about the energetic 
gentleman who built it. He was Mahomet I 
of Granada, nick-named by the irreverent 
“Alhamar” or “The Red,” because of his 
strikingly ruddy complexion. 

Mahomet’s first object in building the 
Alhambra was to erect a fortress that would 
effectively keep the Spaniards on the outside. 
He built upon a hill that had been the site of 
early Phoenician or Roman ruins, and he 
built well and long. Its interior is one of the 
most beautiful in the world, and the amount 
of money he put into it was scandalous. The 
radicals of his day went about during his 
entire reign with complete plans for the 
revolution they proposed to spring just as 
soon as the people decided that they were 
taxed too much.’ But the taxes were paid, the 
work went on, and no revolution came. 
Mahomet was a shrewd ruler, and he knew 
that income without work meant stagnation. 
So he saw that his people worked, and that 
their work was productive. And because it 
was productive they profited. And business 
is bad for revolutionists when the people 
profit and are content. Mahomet set up his 
monument, lived out his time, and when he 
died the treasury showed a surplus that 
caused great excitement among the heirs. 

Mahomet believed in providing for the 
future. He wanted protection and he paid 
for it. His great fortress represented frozen 
money, piled up against the time when he 
would have need of the bricks and mortar 
the money paid for. Maybe it’s only a co- 
incidence that when the Moors held the 
Alhambra they also reigned over the Rock 
of Gibraltar. 


The Prudential 


Prat SS Insurance Company of America 


STRENGTH OF 


, CUBRALTAR F 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jerseyt 


Tf every wife knew what cvery widow 
knows, every husband would be insured 








gy to set aside a savings account of 
from $50 to $60 a year and adhere rig- 
idly to such programme. On the other 
hand, a man who takes a level premium 
life insurance policy, who pays his pre- 
mium from year to year including the 
saving element, is that much richer as 
he approaches old age. 


No Large Deductions 

Moreover, it is hardly correct to say 
that there is a large deduction mada 
from the savings element. Many com- 
panies now make no deduction what- 
ever after a period of from three to five 
years. In others the deduction is quite 
small and in practically all cases, there 
is no deduction at all after the tenth 
or fifteenth year. The savings element 
is always available to the policyholder 
in the form of a loan, which can be 
used for temporary needs in times of 
stress, and can be repaid without no- 
tice or loss of interest. A policy loan 
is the most readily available« means of 
meeting any unexpected stress. 

Advantages Over Term 

A definite illustration will show that 
the savings policy has many advan- 
tages over the term policy as follows: 

At age 35, an ordinary life policy of 
$3,000 costs about $80 a year in a par- 
ticipating company or about $61 in a 
non-participating company. 

The net cost in ten years is likely to 
work out about $610 in either—perhaps 
a shade more in the case ef participat- 
ing insurance, 

The net cost of a ten year renewable 
term policy from age 35 to 45, non-par- 
ticipating, would be about $310. 

Accordingly, the payments made on 
savings account are approximately $300. 
Let us compara this figure with the 
cash value of the ordinary life policy 
at the end of ten years, which under a 
non-participating policy on a 344% re- 
serve basis, would be approximately 
$390; while under a participating pol- 
icy, full 3% resqrve, it would be about 
$438. 

By paying the premiums for an ord- 
inary life policy; therefore, the insured 
at the end of ten years, has a borrow- 
ing equity in his policy considerably 
greater than the sum he would have 
saved by paying for term insurance. 
Moreover, the advantage from that 
time on is more and more in favor of 
the ordinary life policy. 

Perhaps, however, ths saddest thing 
of all in connection with renewable 
term insurance is the fact that as old 
age approaches, the premiums become 
prohibitive and many an old man has 
been forced to discontinue his insur- 
ance premium feeling that his wife, 
and poss‘bly other dependents, are un- 
protectad. 

The psychology of insurance is all 
against the term policy because the 
best friends of that form of insurance 
all die young and the benefits are paid 
and forgotten, while those who survive 
to an old age all become dissatisfied, 
and the longer they live the more dis- 
satisfied do they become. If a life in- 
surance agiint is a young man and 
wishes to maintain a clientele of satis- 
fied policyholders and watch over their 
interests in his own maturity and old 
age, he will be very badly advised if 
he recommends the course set forth by 
the broker quoted. 

CONFERENCE INSURES CLERGY 

The Northern New York Conference 
of the Methodist Episcopal Church has 
insured all of the: ministers in the con- 
ference under a group policy in the 
Aetna Life. The policies are for $1,000 
each and is also payable if the assured 
becomes totally disablud before age 60. 
Each minister has the option to take 
out an additional $1,000 insurance to be 
paid for by himself. 

BOOSTS JERSEY CITY 

The Jersey City office of The Pru- 
dential Insurance Company is doing its 
bit to advertise the city by sending 
broadcast folders relating its popula- 
tion, business and industrial conditions 
and many other things tended to show 
how great a city Jersey City really is, 
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A Merry Christmas! 


HOSE who have the statistics say that the year 1928 just 














ending is the biggest in point of business, the best in 





point of service to policyholders and to the country of any 
year in history—the greatest in that spirit among companies 
that makes the Institution of Life Insurance worthy to be called 
great. 


The successful agent who is alive to the modern spirit of life 
insurance has a Santa Claus pack with him throughout the year. 
He helps the father protect his loved ones, he shows how the 
children may be educated, the home made secure, the taxes met, 
the health guarded. Like Santa Claus he is the sign manual of 
the idea of Christmas. He drives the reindeers between his Com- 
pany and the chimney tops of the policyholders. 


And the guiding spirit of the companies is the spirit that 
brings the choicest gifts—comfort and a contented mind to all 
whom it is their privilege to serve. This spirit would make it 
Christmas every day in “The Greatest Family in the World.” 


METROPOLITAN 


Life Insurance Company 
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Big Tax Exemption 
May Result From Case 


INVOLVES POLICY PROCEEDS 

cuit of Frick Estate Against Govern- 

ment Brings Up Status of Named 
Beneficiaries 


There are one or two points of vast 
importance to the life insurance busi- 
ness involved in the action brought at 
Pittsburgh by executors of the estate 
of the late Henry C. Frick against the 
internal revenue collector to recover 
taxes paid under the Federal Estates 
Tax on the proceeds of policies on Mr. 
Frick’s life. 
The total amount of this insurance 
paid to beneficiaries other than the 
executors Was $474,629. A tax was 
levied on this amount, less $40,000, of 
5% being the top bracket and amount- 
ing to $108,657. There were four 
classes of policies involved: (1) Poli- 
cies originally taken out in the name 
of some other beneficiary than Mr. 
Prick’s estate, containing no power to 
change the beneficiary; (2) policies 
originally made payable to Mr. Frick’s 
estate containing no provision for 
change of beneficiary, but subsequently 
assigned by Mr. Frick to his wife or 
daughter, if she survived him, without 
the reservation of power to revoke the 
assignment; (3) policies which were so 
assigned but with power reserved to 
revoke the assignment; (4) policies 
originally made payable to Mr. Frick’s 
executors and subsequently by arrange 
ment with the company, made payable 
to his daughter as beneficiary without 
power reserved further to change the 
beneficiary. 

The Questions Involved 
In a brief filed with the U. 8S. Dis- 
trict Court at Pittsburgh, Judge M. S. 
Thompson presiding, attorneys for the 
Frick Estate enumerated the following 
questions as involved in the case: 
Is the Act retroactive? These poli- 
cies were all taken out by Mr. Frick 
years before the Federal estate tax act 
of 1916 was passed. Those of them in 
which Mrs. Frick was the original bene- 
ficiary were issued before that act was 
passed. Those that were taken out in 
ihe name of Mr. Frick’s estate and as- 
signed to Mrs. Frick were taken «iit 
vefore there was any Federal inheri- 
lance tax act, and the assignments of 
them to Mrs. Frick were made before 
there Was any estate tax act. 
The policies taken out in Mr. Frick’s 
name and either assigned to Miss 
frick or in which she was subsequent- 
y designated as a beneficiary were all 
laken out before the act of 1916 was 
assed, and they were all assigned to 
ler before the Federal Estate Tax Act 
£1918, in which a tax on insurance 
jlicies first appeared, was passed by 
Congress. 
These insurance policies are prop- 
‘tty. They belonged for many years 
brior to Mr. Frick’s death to his wife 
nd daughter. They did not in fact 
onstitute part of his estate at the 
Ime of his death. 
The tax imposed upon the life insur- 
ice policies in this case is a direct 
(X, not an excise tax. Therefore it 
‘Void because it was not apportioned 
mong the states, as required by the 
Ostitution. 
In determining the value of Mr. 
‘ek’s gross estate the United States 
‘imnot lawfully include property which 
‘longed, not to him, but to others. 
Viewing the portion of this tax which 
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must ultimately be borne by Mr. 
Frick’s wife and daughter, to wit, the 
$96,234, the tax is invalid: 

1. Because it is in fact a direct, 
capital, ad valorem tax imposed upon 
their property, by which 25% thereof 
is taken by the United States. 

2. But if the tax can be regarded as 
an excise tax, it is invalid because it is 
an ad valorem excise tax imposed at a 
graduated rate varying from 0 to 25%, 
which rate varies, not according to the 
value of their property, the insurance 
policies which are taxed, but according 
to the amount of Mr. Frick’s entire 
estate. 

Position of Named Beneficiaries 

From the life insurance standpoint, 
special interest attaches to the ques- 
tion whether the tax in this case shall 
be construed as a direct tax or an ex- 
cise tax. The contention of the Frick 
attorneys is that the insurance»? policies 
are property. The tax imposed upon 
them is a direct tax, not an excise tax 
and that it is void because it was not 
apportioned among the states as re- 
quired by the Constitution. 

If a decision favorable to the estate 
is made on this point, it would seem 
to result that all life insurance pay- 
able to a named beneficiary would be 
exempt from inheritance tax. The 
case may be decided along other lines, 
not involving this point. From the 
legal standpoint, the big question at 
issue is that of the constitutionality of 
the inbeiitance tax as to proveols of 
policies taken for a named beneticiary. 

Excise Tax Feature Argued 

In discussing the question whether 
the tax is a direct or an excise tax 
the brief says: 

It is a tax imposed 
to wit, a contract. The so-called event 
is nothing but the happening of the 
date upon which a contractural obliga- 
tion matures. It is just the seme as 
the happening of a date upon which a 
promissory note or a mortgage faults 
due; the happening of a date wpon 
which an owner agrees to pay a con- 
tractor for building a house. And _ it 
would scarcely be contended that the 
United States could levy a tax by which 
it took 25% of the principal of a prom- 
issory note or of a mortgage or of the 
money which was to be paid a con- 
tractor for building a house or aw oridge 
and escape the necessity for apportion 
ment by calling it an excise tax upon 
the event. Why? Because what. it 
done here is, in reality and in its es 
sence, the taking away from the per- 
son by a tax 25% of his property and 
therefore it is necessarily and funda- 
mentally a direct property tax. If the 
levying of a tax upon the income deriv- 


upon proverty, 


ed from real estate or the interest fall- 
ing due upon a corporation bond, as Pol- 
lock vs. Farmers Loan & Trust, 153 
U. S. 601, decides, we submit that tore 
surely is the levying of a tax of 25°% 
upon the value of the real estate or of 
the principal of the bond or of the con- 
tract of insurance a direct tax upon 
property. This case is directly decid- 
ed in Levy vs. Wardell, 258 U. S. 542. 

It was held by the Frick Estate that 
the act of Congress is not retroactive. 
The provision with reference to the 
taxing of insurance policies on the life 
of the decedent held by beneficiaries 
other than the estate does not apply 
to the Frick policies, which were 
vested in the beneficiaries before the 
act was passed. Various decisions 
cover the point, among them, Shwab 
vs. Doyle, 258 U. S. 529 and Union 
Trust vs. Wardell, 258 U. S. 537. 

In making the argument that the 
policies are property and that they 
were the property of Mr. Frick’s wife 
and daughter for many years before he 
died and further that they did not in 
fact constitute a part of the decedent’s 
estate at the time of his death and 
cannot be taxed as if they did, the 
Frick attorneys quoted at length from 
Tyler vs. Receiver, 226 Mass. 306 as 
follows: 

The contract of life insurance differs 
from most other contracts in that it 
is not intended ordinarily for the bene- 
fit of the insured, but of some depend- 
ent. Its original and fundamental con- 
ception is a provision by small period- 
ical contributions to secure a_ benefit 
for the family. While this conception 
has been enlarged in some respects, 
still the basic elements continue and 
are found in all the cases at bar. The 
insured retains no ownership of that 
which has passed to the beneficiary un- 
der the contract. A reserved right to 
change the beneficiary does not affect 
the essential nature of the rights of 
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for work with this Company in goou ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 





ALBERT E.AWDE, Supt. of Agencies 








VOLUME OF BUSINESS 


It is an established fact that MUTUAL BENEFIT agents 
wrile large volumes of business. 
reasons: First, the Company’s 
trained men, with a vision of what Mutual Benefit Life Insur- 
ance will do for their clients, and, second, the policy contract 
has in it many “salability features.” 


Besides, Mutual Benetit Policyholders are satisfied friends 
of the Company and its agents. 
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The 63rd Annual} Report shows: 
Premiums received during the 
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Payments to Policyholders and 
their beneficiaries in Death 
Claims, Endowments, Dividends, 
WM na ctadsndncceacdauanada evaudacs 5,400,7@ 
nee 
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($722,352 in excess of the amount 
required te maintain the reserve) 

Actual mortality experience 52.87% 
of the amount expected. 


Insurance in Force...............$232,1@ 
Admitted Assets ... ae is hs 
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“A Man Worth 


Knowing” 


How your heart warms and 
your spirits rise when some friend 
introduces YOU with these com- 
mendatory words! 

Every Attna agent is thus pre- 
sented to hundreds of good pros- 
pects in his own territory. True, 
the medium of introduction is 
not the spoken word, but it is 
just as cordial and friendly. 


The Attna 
Afhliated Companies 
are repeating this introduction 
every month to millions of readers 
of The Saturday Evening Post, 
Literary Digest and other 

national magazines. 

Every tna-izer is enjoying 
the advantage of this introduc- 
tion. 

If you would like to become 
an tna representative, there 
may be a place for you in this 
dominant organization. 

Write to the Home Office at 


once. 
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For seventy-three years the AXtna Life Insurance Company has been administered 
by New England men imbued with traditions of New England's honored ideals. 
By keeping continuous faith with these principles, its clients and its own organiza- 
tion, it has built up a financial strength and a sales and service organization able 
to Etna-ize the American public with practically every necessary form of insurance. 


4Etna protection includes 


Life Group Disability Transportation 
Accident Automobile Fidelity Bonds 
Health Compensation Surety Bonds 
Group Life Liability Burglary 
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Water Damage 
Fire 
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the beneficiary so long as they last. 
extended quotations from numerous de- 
cisions Were given. 


Effect of Beneficiary Change 


An important point in the case is the 
status of the four classes of policies, 
concerning which the Frick attorneys 
argued : 

In the case of those policies which 
were taken out in Mrs. Frick’s name 
originally and in which no power was 
reserved to change the beneficiary, the 
policies vested absolutely. 

In the case of those policies which 
were made payable originally to Mr. 
Frick’s personal representative and 
were afterward assigned without any 
right being reserved either in the as- 
signment or in the policies to revoke 
the assignmant, the rights of his wife 
and daughter became vested absolute- 
ly at the time of such assignment. 

In the case of those policies which 
contained no provision on the subject 
put in which Mr. Frick by agreement 


with the company, substituted his 
daughter as beneficiary, without re- 
serving any right further to change 


the beneficiary, his daughter’s rights 
became vested at once. 

In the cases in which Mr, Frick had 
the right to revoke the assignments to 
his wife or daughter, he never did so. 
While the ownership of his wife and 
daughter was liable to be divested if 
Mr. Frick took any such action, their 
estate immediately vested, subject to 
a limitation; that is, it was in point of 
fact not a conditional estate which .only 
vested when Mr. Frick died, but was an 
estate that vested at once and was only 
subject to be divested by the happen- 
ing of an uncertain event in the future. 

The Frick Estate also contended that 
the United States cannot levy an es- 
tate tax, an ad valorem, transfer, ex- 
cise, capital tax amounting to 25% of 
the value of Mr. Frick’s Estate at the 
time of his death and include in the 
value of the estate as the basis of the 
tax property which belonged to others 
at the time of Mr. Frick’s death. 

It is unconstitutional, it was argued, 
to levy a tax on the executors of Mr. 
Frick based upon moneys not a part of 
his estate, paid to beneficiaries under 
policies on his life, without permitting 
the executors to recover from. the 
beneficiaries the amount of the tax so 
paid. 





ISSUES BOOK ON TRUSTS 





Life Underwriters Association Issues 
Service Manual Devoted To Jan- 
uary Meeting Theme 


A manual devoted to “Joint 
surance and Trust 
has been compiled 


Life In- 
Company Service” 
by Everet M. En- 
sign, executive secretary of the Na- 
tional Association of Life Underwrit- 
ers to assist the officers of local asso- 
ciations in arranging for the ‘‘common- 
interest” meetings for January which 
according to the general plan will be 
devoted to 


life insurance and _ trust 
company service. This is the second 


Manual which Mr. Ensign has compiled, 
the other one being devoted to credits. 

The manual contains a large amount 
of material on the subject of life insur- 
ance trusts. many of the articles being 
endorsements of bankers and others 
that would be of use to salesmen. 


First Common-Interest 
Meeting Big Success 


ATTENDANCE SETS A_ RECORD 





W. J. Graham Gives Selling Points for 
Business Insurance; Banker Tells 
of Credit Uses 


The first “common-interest” meeting 
of the Life Underwriters Association 
of New York drew a capacity attend- 
ance in the grand ballroom of the 
Hotel Astor last Thursday evening and 
established a new record for the asso- 
ciation with 550 present. Life insur- 
ance and bank credits was the subject 
ond many members had one or more 
bankers or credit men as guests. The 
speakers of the evening were William 
J. Graham, second vice-president of the 
Equitable Society, who has made a spe- 
cialty of group life and business insur- 
ence for a number of years, and Archi- 
bald F. Maxwell, vice-president of the 
National Bank of Commerce of New 
York, whose special field is credits. 

The association passed a resolution 
endorsing the tax reduction plan of 
Secretary Mellon, the resolution being 
introduced by Godfrey Moore of the 
Equitable Society. The association set 
another record that evening by sign- 
ing up more than two dozen new mem- 
bers. 

Speaking on life insurance and cred- 
its, Mr. Graham made the strong sell- 
ing point that any lien in business that 
is contingent upon a person is a sec- 
ond lien because death is the 
debtor. A banker who would not 
think of making a loan on _ property 
that was not covered by fire insurance, 
often leaves uncovered the contingency 
of death. 

Mr. Graham read a number of letters 
on the subject of credits and life in- 
surance from banks in New York and 
other cities, from Bradstreet’s, Dun’s 
and from Dr. Nicholas Murray Butler. 


Get to the Right Party 

One of the most important features 
in selling business insurance, Mr. Gra- 
ham said, was to get to the right per- 
son or persons with the proposition. In 
illustrating this point he cited a recent 
case in a nearby city. The company 
involved did a national business and 
the family name carried great prestige 
in the business world. The head and 
genius of this organization died and 
left a great gap that could not be filled 
from within the company. The direc- 
tors picked the biggest man they could 
get for the job and he was given full 
responsibility. A life insurance 
who knew the situation tried to 
the new president a large business 
policy. The president rejected the 
proposition and was even antagonistic 
to it. When he became convinced that 
the case was hopeless, he ment‘oned it 
to another agent who realized at once 
that the first agent had been soliciting 
the wrong person. He went to the 
people who owned and controlled the 
company, who were exposed to the risk 
of the president’s death or disability, 
and closed the case for $1,000,000 of 
insurance. 


first 


man 
sell 


An analysis of the business insurance 
done by the Equitable Society was 
made by Mr. Graham recently for the 
purpose of finding out whether it was 
made up of large or small cases. He 
gave the ratios for different sized poli- 
cies, which showed that the bulk was 
made up of moderate sized policies. 


A comparison with business before the 
world war showed that the small 
poliey, around $1,000, had lost ground, 
but that the great volume was made up 
of average size Cases: 

Mr. Graham said that the newer 
agents should be discouraged from try- 
ing to write only big eases: It was 
wrong too, he said, for a new agént to 
start out by specializing on business 
insurance. An agent has to grow up 
to this business. The large persorial 
writer was the one who usually got the 
large business cases. 

There was another misconception 
among life insurance men, Mr. Graham 
said, which was that only large busi- 
ness concerns were good prospects for 
business insurance. From the stand- 
point of credits, the small business is 
usually in greater need of the protec- 
tion of life insurance because it is 
more often a one-man concern, or a 
partnership that would be seriously 
handicapped by the loss of one of the 
number. 

Mr. Graham said a good way to get 
in opening for business insurance was 


to watch the newspapers and other 
sources for situations showing how 


business insurance would have saved a 
business and then apply the 
other companies — similarly 
stanced., 

Mr. Maxwell said that the stability 
of credit is one of the chief controlling 
forces of business and he endorsed the 
use of life insurance to reinforce the 
credit position. He cited the case of 
a large organization that loans money 
to farmers for short periods, in which 
90% of the borrowers carry life insur- 
ance to protect their notes. 


case to 
circum- 





MUTUAL LIFES 1924 SCALE 


Company Has Apportioned For Next 
Year Largest Dividends Paid Dur- 
ing Present Generation 





The Eastern Underwriter printed last 


week the 1924 dividend scale of the 
Mutual Benefit Life which was attrib- 
uted in error to the Mutual Life. Be- 


low is given the Mutual Life dividend 


scale for 1924 at selected ages. Thes. 
dividends are the largest that have 
been paid in the present generation. 


The rates follow: 


Ordinary Life 


Age 20 35 50 
Year 

Ist $4.33 $6.11 $10.17 
5th 515 7.38 12.30 
10th 5.51 8.36 14.29 

20 Payment Life 
Age 20 35 50 
Year 
Ist 5.57 7.35 11.10 
5th 7.04 9.28 13.74 
10th 8.37 11.24 16.52 
20 Year Endowment 

Age 20 35 50 
Year 

1st 6.94 8.30 11.52 
5th 9.70 11.12 14.55 
10th 12.94 14.40 17.94 





GIVING FREE EXAMINATIONS 

The Franklin L‘fe of Springfield has 
arranged to give free medical examin- 
ations to policyholders through the Life 
‘xtension Institute of New York. 
NEW OFFICE AT SCHENECTADY 

The Metropolitan Life has opened a 
new office at Schenectady, N. Y. H. R. 
DuFlon, formerly manager at Glens 
Falls, is the new manager of the Schen- 
ectady district. 


Rosenfeld Talks At 


Philadelphia Dinner 


CONDITIONS HERE AND ABROAD 





No Life Underwriters’ Associations if 
England, France or Germany, 
Says Speaker 


Four hundred members of the Phila: 
delphia Life Underwriters Association 
gave Henry L. Rosenfeld, former vice- 
president of the Equitable Life Assur- 
ance Society and now a metropolitan 
manager for The Prudential, an ovation 
when he appeared as a 
the banquet of the organization last 
Thursday night at the Bellevue-Strat- 
ford. Honors were shared by Mr. Rosen- 
feld and Frank J. Hilton, vice-presi- 
dent of the Bank of Manhattan Com- 
pany, New York, who was the other 
scheduled speaker and who took as his 
subject “The Banks and Business Life 
Insurance.” 

Mr. Rosenfeld said that he was “one 
of the few living exhibits in captivity 
who had voluntarily resigned from the 
throne of a life insurance executive 


speaker at 


to go back to carrying a rate book.” 
He said that it was a most pleasant 


and unusual experieace for him «again 
to be back in the field carrying a mes- 
sage of life insurance to prospects and 
to enjoy that measure of financial pros- 
perity to which he felt that he was en- 
titled by reason of his energy and abil- 
ity and not what a board of directors 
thought that he should have. 


An International Comparison 


Mr. Rosenfeld made an _ interesting 
comparison of the difference in life in- 


surance methods in this country and 
abroad. “While foreign vice-president 
of the Equitable,’ he said, “I had an 


opportunity to travel extensively and 
I found that the American conception 
of life insurance is absolutely unknown 
abroad. The heads of English and 
French banks do not understand the 
use of life insurance in connection with 
credits as banks on this side do and 
the tremendous possibilities of busi- 
ness and corporation life insurance in 
its relation to credits is something un- 
dreamed of on the other side. 

“There are no lifa underwriters as- 
sociations in England, France or Ger- 
many; no laws jabout ‘rebating and 
fewer ethics in the soliciting of busi- 
ness. Abroad an agent might work up 
a prospect to the closing point and 
then the prospect will turn the matter 
over to his solicitor (lawyer) who of- 
ten is the agent of a rival company. 
The solicitor secures the business for 
his own company and incidentally the 


commission. American life agents do 
not appreciate the great advantages 
and opportunities they have in this 


country. In all of Great Britain, France 
and Germeny it would be impossible 
to get as large a gathering of full-time 
life insurance agents as there are gath- 
ered together in this banauet hall to- 
night. There is no great body of men 
and women in these countries devot- 
ing all their time to life insurance and 
it is easy to see how it was a heart- 
breaking task for an American compa- 
ny to build up a large and loyal or- 
ganization abroad. 

Prompt Response to Needs of Public 

“Two things greatly impressed me 
when I returned to active field work 
after 20 years of executive life and these 
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Policies backed by one of the strongest companies in the country, having 
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were that there was little fundament- 
ally new in life insurance and the oth 
er was that life insurance has _ lived 
and thrived so marvelously as an in 
stitution in this country because of 
the promptness with which the compa 
nies have responded to the actual needs 
of the public. So many people are to 
day holders of life insurance policies 
in America that the institution is as 
nearly stable as any man-made organ- 
ization can be. o 

“I remember having heard it said 
some 25 years ago that the inventive 
genius of the American mind was nev- 
er more conspicuously illustrated than 
in the invention of this great mathe 
matical institution of life insurance 
a monument to the science of figures, 
which has successfully solved the prob- 
lem of making a profit out of death 
(that last great debt we owe to nature) 
both to the assurer and assured. and 
like the quality of mercy, “‘Blesses 
him who gives and him who takes.” 
If that was true a quarter of a cent 
ury ago how much stronger is the 
truism today?” 

Large Policies Discussed 

In his address Mr. Rosenfeld pointed 
out the distinct value to banks and 
corporations of the careful inspection 
which is made by life insurance com- 
panies in cases involving large amounts 
of insurance. “Large amounts are only 
written on the lives of men whose char 


acters, morals and habits are of the 
best. In a large case written a few 
days ago on the life of the president 


of a corporation it was a source of 
much satisfaction to the directors of 
that company to learn how satisfactor- 
ily this man had stood the acid test 
applied by the life insurance com- 
pany not only from a medical 


point of view, but from the standpoint 
of character and habits. You might 
think that character is an intangible 
asset which could not be insured. But 
that this is not true is evidenced in 
the issuance of these large business 
policies. Credit today is based upon 
character, capacity and capital. Most 
businesses represent the character, 
ability and personality of one man, 
therefore the importance of protecting 
by means of life insurance these all 
important credit bases. The banker 
who studies the position of an individ- 
ual or corporation is impressed per- 
haps somewhat unconsciously by the 
evidence of foresight and prudence de- 
rived from the knowledge of adequate 
life insurance protection. 

“IT believe the sound thinking bank 
er warms up decidedly to the man who 
carries enough life insurance. or the 
corporation which has adopted the defi 
nite policy of protecting to a reason 
able extent the important members of 
its prganization. Sometimes the re 
verse effect is produced by carrying 
a big line on one man. thus seeming 
to advertise the fact that it is a 


one 
man organization. Contra. if a rea 
sonable amount is carried on several 


members of an organization indicating 


that it is a compact, well organized 
concern with more than one man of 
distinct ability I think the finest effect 
possible is produced upon the mind of 
the banker who is studying the situa- 
tion. 

“I am looking too for the day to 
come when all business life insurance 
policies no matter how large the amount 
will be written to protect the business 
from the loss of services from total 
and permanent disability of the insured 
individual rather than insuring only 
against the death of that man.’ 

Mr. Rosenfeld then cited an instance 
of a firm which was unable to collect 
under a large business life insurance 
policy when the man insured was in- 
capacitated within a year of its issue 
by reason of a stroke so that thereaf 
ter he was unable to take any active 
part in the management of the busi- 
ness. Although the business suffered 
the loss of the man’s services until 
his death several years later and should 
have been recompensed because of the 
fact that it was actually insuring it- 
self against the loss of the executive’s 
services, it could not collect because 
the man did not die for some time. Mr. 
Rosenfeld contended that business life 
insurance policies should be broadened 
in scope so that if a man insured in 
favor of his company is unable to at- 
tend to his duties that the firm should 
be properly indemnified whether or not 
the man actually dies. In other words 
he said the policy should be written to 
protect against loss of services for 
any cause which incapacitated and nol 
merely against the official’s death. 

In concluding his remarks Mr. Ros°n- 
feld said: “Life insurance with me is 
the call of the blood.” 


GEORGIA DEPUTY TO RESIGN 

Lewis A. Irons, for three and a half 
years deputy commissioner of Georgia, 
will resign some time within the next 
sixty days because of the failure: of the 
Georgia legislature to increase his sal- 
ary. Such an increase was strongly 
recommended by Commissioner W. A. 
Wright, who described Mr. [rons as in- 
valuabla to the department, but the 
legislature remained adamant in its re- 
fusal to consider any insurance meas- 
ures other than those providing for in- 
creased taxation. Mr. Irons was_ ini- 
tiated into insurance with the Philadel- 
phia gdneral agency of the Aetna. In 
1897 he went with the Penn Mutual in 
agency supervising work. He remain- 
ed with the company for several years. 





WANTS COMPANY DISSOLVED 

Silas W. Jameson, president of the 
Northeastern Life of New Hampshire, 
has askdad the Superior Court to order 


the dissolution of the company. Mr. 
Jameson recently asked — Insurance 
Commissioner Sullivan to cancel the 


charter and return the company’s de- 
posit of $100,000, but the commissioner 
refused to do this without an order 
from the court. 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 
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a 
cock, and a member of the associatig, 
for his assistance and courtesies ;, 
connection with the arrangements fy 
the various meetings which the agy 
ciation has held during the past Year 


LOWELL ASSOCIATION MEETS 





Propose to Give Increased Attention to 
Old Age Pension Plans During 
Coming Year 
There was a large attendance at the 
first meeting of the Lowell (Mass.) 
Life Underwriters Association under 


the administration of President James When Blanket Policy of Mutual 
P. Heron, Metropolitan. Speakers in Association is Lapsed 

connection with the work for the New — 
Year were W. R. Nealon, Deputy Super- The Civil Service Employes’ Muty; 
intendent of the Metropolitan; N. N. Benefit Association, including in {, 
Shute, Asst. Superintendent of the John membership city and county employm 
Hancock; Mr. James Sykes, the Dean’ of Newark, N. J., are now without th 
of the Life Underwriters of Lowell; insurance benefit that went with mey 
Messrs. Chipman O. Leadbetter, Joseph bership as the blanket policy unde 
H. McCann, Charles Burns, W. H. Wirt, which the insurance benefit wag cay. 





CAN’T PAY DEATH CLAIM 


Newark City Employes Lose Insurany 





Edward Gregoire and Joseph A. Miller. ried through the Philadelphia Lit 

The theme of the majority of the lapsed last June. The associatig, 
speakers, who touched upon association found some difficulty in meeting ; 
activities proposed for the year, was death claim at that time and there ay 
the increasing importance of the pre- one or two more claims now pending 


sentation of the old age pension idea 
to the general public of life insurance. 

A pleasing feature of the meeting 
was a vote of thanks extended to T. 
J. Bernhardt, cashier of the John Han- 


but as the policy has lapsed there _ 
no hope of meeting the claims. Mem 
bers have been paying dues for sever 
months not knowing that their ingyp. 
ance benefit had lapsed. 


ae kes RODE eS TOD CIE SSS CIEE 
RY . 

Mi = LOCK YOUR DOORS 
AGAINST CHANCE 











aa ’ . _— ay 
KR) When a man insures his life for the ‘ei! 
“4 


benefit of his family he builds a structure A) 





AS of Sure Protection around those he loves. ia 
Vas — pet 
se And no worth while citizen can afford hei 
{1 to endanger this structure by allowing — [Xe 
7+ » endanger this structure by allowing Ne 
Isa his policy to lapse. ie 
es Ab 
vs, Keep the doors locked against Chance! Ni 
fp ty Nt 
| . . (hx 
Re) Remember that a lapsed Policy is often Sh 
ye a lost Policy, for your physical condition NA 
MA may not allow you to renew it at a later pe 
les date, and even if it did, the cost of renewed boul 
\@ . . ' A 
KEVIN protection always mounts higher as the a 
i> | 


years pass on. [ea 





=n 

c 
= 
Ky 


To pay the yearly premiums may some- 
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Ml times call for a bit of extra effort or self- Ay 
Iles denial, yet you will agree that the satisfac- yal 
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So let the same Good Judgment that in- Vi 
fluenced you to do the Right Thing in the pa ( 
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Past, continue to lead you along the Pen 
Straight Path toward the luture. Oy) 
be " is ak 
“Tinish the Course. IX 
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Keep the Iaith. Yall 


Dow't let your policy lapse. 





LiFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 
Sixty-one years in business. Now insuring One Billion 
a Hundred Million dollars in policies on 3,250,000 
ives. 
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West Virginia Men 
Hear Credit Talks 


PROMINENT BANKERS PRESENT 





J. H. Jenkins. President of Association, 
Goes to Cleveland; Common- 
Interest a Success 
With the leading bankers and credit 
men of the city as their guests, the 
West Virginia Life Underwriters As- 
sociation held a fine lunch-meeting on 
Saturday, December 15 at the McClure 
House, Wheeling, being the first of the 
series outlined by the National Asso- 
ciation. The subject was “Life Insur- 
ance as a Credit Stabilizer’ and the 
subject was ably discussed by three 
prominent business men, H. C. Ogden, 
leading publisher of the state; B. W. 
Peterson, president of the Dollar Sav- 
ings & Trust Co., the largest bank in 
the state, and W. B. Irvine, managing 
vice-president of the National Bank of 
West Virginia, the oldest bank in the 

state. e 

Each discussed different phases of 
the subject and were heartily enthus- 
iastic over the service that life insur- 
ance renders in stabilizing bank and 
business credits generally. Mr. Ogden, 
who is one of the leading Republicans 
in West Virginia party councils, took 
occasion to develop his subject and to 
speak at some length on America’s 
duty as a stabilizer of world peace in 
the present chaotic condition of Hurop.o. 
He strongly advocated our entrance 
into the world court and international] 
councils, if our great power was to be 
rightly used in this crisis for the pre 
vention of war and the protection of 
humanity and our own highest destiny. 

About 100 men were in attendance. 
The meeting was presided over by John 
H. Jenkins, president of the Associa- 
tion. Mr. Jenkins who has been supcr- 
intendent for the Equitable of Washing 
ton, D. C., for twenty-one years has 
been promoted to the Cleveland office 
and leaves next month to assume his 
new duties. Appropriate resolutions 
were adopted recognizing his great ser- 
vices to the association and wishing 
him success in his new field. The meet- 
ing was a great success and the asso- 
ciation is looking forward to carrying 
out the complete national plan with 
another session next month when “Life 
Insurance and Trust” will be the sub- 
ject. 


ALLAN WATERS DEAD 





Vice-President of Union Central 
Had Suffered Long Illness; 
From Field 


Life 
Rose 


Allan Waters, for more than thirty 
years connected with the Union Cen 
tral Life of Cincinnati and for some 
time its vice-president and chairman 
of the board of directors, died at the 
Johns Hopkins Hospital Baltimore, 


last week. Mr. Waters had not been 
in the best of health fér some years 
and had been ill for the past two years.. 

Mr. Waters was a school teacher 
when he became an agent for the Un- 
ion Central Life in 1880. In 1893 he 
was made assistant superintendent of 
the western department of the compa- 
ny at Chicago. While continuing to 
supervise the western department, he 
was in 1896 appointed assistant to 
President Pattison. Ten years later, 
in 1906, he was made superintendent 
of agents at the home office and a num- 
ber of years ago he was elected vice- 
president and chairman of the board. 

Because of his experience in the dif- 
ferent branches of the company’s 
work, Mr. Waters had a broad grasp 
of the business. He had particularly 
a sympathetic understanding of the 
problems of the field men. 


DISABILITY IN FIRST YEAR 





Mutual Life Makes Ruling That No 
Benefits Are Payable Until Full 
Premium Is Paid 





The Mutual Life has made a ruling 
on the payment of total and permanent 
disability during the first year in cases 
where the full annual premium has not 
bean paid, that is, where the premium 
is on the semi-annual or quarterly 
basis, the ruling being as follows: 


“No disability benefits are payable 
under any of the company’s policies 


until at least one full year’s premium 
has been paid. If a policy provides for 
payment of premiums on the quarterly 
or semi-annual basis and a full year’s 
premium has not been paid at the time 
the policyholder becomes totally dis- 
abled, no benefits can be allowed until 
he pays a full year’s premium. 
$90,000 SETTLEMENT 
The Federal Court in Buffalo has au- 
thorized the trustees of the bankrupt 
L. R. Steel Company of Buffalo to ac- 
cept a settlement of $90,000 from the 
Metropolitan Life on a policy carried 
by L. R. Sti tel, payable to the company. 
L. R. Steel was found dying in his 
berth on a Pullman train nearing 
Cleveland shortly after the explosion of 
his commercial bubble. 





DINE L. S. BRUEN 

L. S. Bruen, formerly one of the 
Metropolitan Life managers in this city 
and at various times a leader in the 
Matropolitan, was guest of honor at a 
banquet given to him by the Knicker- 
hocker Agency Alumni on Wednesday 
night of this week. Mr. Bruen is now 
manager at Buffalo. 





METROPOLITAN DIVIDENDS 

The directors of the Metropolitan 
Life this weck declared dividends pay- 
able to holders of industrial policies in 
1924 amounting in round figures to 
$11,000,000. This is an increase of 
vbout $2,000,000 over the dividends 
paid in 1923. 








gage or other debts. 








Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 
The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- | 
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Why 
Write Accident ? 


Because 


The Accident Line 
supplies an effective approach for a Life Insurance 
solicitation. 

Provides 


a ready-made list of Life prospects—full informa- 
tion is in the Accident application. 


Widens 


the Agent’s contacts, exposing him to more sales. 


Develops 


and maintains Life clients; Accident Insurance is 
INCOME insurance and guarantees that there will 
be money to meet Life premiums, whatever befalls. 


Furnishes 


a regular and substantial income, with persistent 
renewals, WHICH PAY THE FULL FIRST YEAR 
COMMISSIONS. 


There’s a Missouri State Life Accident Policy 
to Fit Every Desirable Risk. 


Agents whose companies do not write Accident Insurance 
can sell the Missouri State Life Accident Line under a 
liberal contract direct with the Company on the same 
basis as our regular Agents. 


MISSOURI STATE LIFE 


Insurance Company 


M. E. Singleton, President 


Life Accident 


Heme Office, St. Louis 


Health Group 
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LIVE HINTS FOR BUSINESS GETTERS 





| Practical Suggestions to Help the Man With the Rate 
| Book Increase His Income and General Efficiency 











The International Life 

Replies says: Very often the 
That Show closing point is indicated 
Desire by the prospect asking a 
question or expressing a 

doubt. If the prospect makes the nega- 


tive remark, “I ought not to do this” or 
“I don’t believe I can afford it,” he im- 
plies that he wants it and you should 
say, “Mr. Jones, you want this, so let’s 
Zo ahead. What is your first name?” 

Other familiar expressions, indicating 
that it is time to act are: “Who is 
yeur doctor?” or “But I can’t pay for 
this now” or “Can | pay for it quarter- 
ly?” or “How much did you say that 
would cost me?” 

These and a score of other expres 
sions should tell you that your prospect 
is sold, and that there is no further 
need for delay. 


+ ” * 
J. A. Neilson, Jr., a 
A Turndown State Mutual Life 
That Resulted representative, tells 


In Business of an interesting 

personal experience 

in which a flat turndown was turned to 

produce a substantial line of business. 

Mr. Neilson describes the incident as 
follows: 

I secured a letter of introduction to 
the vice-president and general sales 
manager of a certain steel company in 
Buffalo. When 1 presented it to the 
office, this man sent out one of his un- 
der-studies and politely told me he was 
not interested. | went away somewhat 
disappointed. I called again and it did 
no good. Sometime afterwards this 
same man was running for office in 
our Chamber of Commerce and I saw 
to it that I was placed on his commit- 
tee. 

After election I called again and was 
admitted. I persuaded this man to al- 
low me to analyze his insurance and 
finally secured his application for $25,- 
000. I ordered an extra $25,000, feel- 
ing sure that he could easily pay for 
same. These policies were on the trust 
fund option. 

I presented the first $25,000 and se- 
cured my check and while he was mak- 
ing out the check I told him that his 
wife would receive annually $1,125 as 
long as she lived. He very quickly 
came back with the answer that that 
was not much. Then my opportunity 
came to me to present the extra $25,- 


000. So I told him that I had taken 
the liberty of ordering an extra $25, 
000, making the income double what 
it originally was. 

He took the extra policy, and held 
it in his hand for quite a long time. 
There was absolute silence in the 


room. I didn’t want to have him say 
“no,” so I suggested to him that pos- 
sibly he would like to pay the deposit 
a little later on so that if he cared to 
give me his note, I would immediately 
protect him for the extra insurance. 
He told me to go ahead and make 
it out, and we were both well satisfied, 


especially myself. I have since writ- 

ten this man for a substantial addi- 
tional amount. 

. * * 

George T. Dexter, vice- 

Volume president of the Mutual 

in Small Life recently said: This 

Policies time is spoken of as the 


day of big life insurance 
policies. Undoubtedly, this is so, and 
a good many agents are liable to get 
unsettled by the thought that they are 
not writing enough big ones. The 
truth is, however, that the million-dol- 
lar policies, the policies of one hundred 


thousand or more, are comparatively 


few. The billions of life insurance 
were piled up by almost countless 
small policies. The little policies are 


the backbone of business. 
were. They are now. Great producers 
in the field do not despise the small 
policies; they write them month in and 
month out—hundreds of them. It is a 
great mistake to sit and wait for a 
“Jumbo” policy—to be beguiled into in- 
activity by waiting for a case that will 
equal six months—-or a year—of ordin- 
ary work. The business practices of 
the very agents who write the million- 
dollar policies are a commentary and 
a guide, These agents work all the 
time writing the little ones. The 
“Jumbo” policies grow out of their un- 
flagging, persistent industry. Of course, 
it’s the policies of very great amounts 
that get the advertising; but it’s the 
policies you are steadily writing that 


They always 


niake life insurance what it is today 
und pile up the billions. 
Peg away steadily and systemati- 


cally. Do the best you can wherever 
you are, Never mind the other fel- 
low’s record. Watch just one record 

your own—and better it every month 
and year. That will get you where you 
want to be. 














| American Central Life 


Insurance Company 
INDIANAPOLIS 
| Retablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 


J 











TO HOLD REGIONAL MEETINGS 


Minnesota Mutual Life Feels One Gen- 
eral Convention Does Not Get Close 
Enough To Agents 
The Minnesota Mutual Life has de- 
cided to hold regional meetings during 
1924 instead of the one general con- 
venlion of its agents as in the past. 
The companys. officers have given 
much thought to this subject because 
it has been felt at the home office that 
the one central meting was not reach- 
ing enough of the fieldmen. Next year 
meetings will be held in all sections of 

the country. 
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A friend of mine in the life insurance 
business wrote above the three million 
mark last year. 

Nothing so peculiar about 
say; 
man. 


that, you 
he’s merely a whale of a _ sales- 


Yes, but wait a moment. 
tell you how he did it. 

You see, he’s a great believer in the 
remark originated by Patterson, the 
lute head of the National Cash Regis- 
ter Company. 


I want to 


Patterson said: “The only really 
worth-while time a salesman owns is 
that spent in the presence of a_ possi- 
ble customer.” 


So the person of whom I’m talking 
about employs a secretary (he can af- 
ford to) who each morning gives him 
six cards. On each of these is type- 
written the name of a carefully se- 
lected prospect; his address, approx- 
imate age, assumed earning capacity, 
the rating of his concern, the number 
of persons in his family and their ages, 
his political, social and religious affilia- 
tions, his clubs, hobbies, and I don’t 
know what else besides. 

Now don’t ask me where the secre- 
tary digs up all this information for I 
don’t know; all I do know is that he 
(or she) is some secretary and worth 
the money, so he (or she) does it. 

My friend gets to the office at nine, 
fusses around a bit, examines the cards 
carefully and at ten he fares forth. 
And unless he gets hit by a trolley car 
or falls down and breaks a leg, he sees 
"em all that day. 

Now just figure that up—six a day 
for say five days a week, that’s thir- 
teen hundred calls a year; evidently 
he’s not superstitious and the number 
thirteen doesn’t bother him. 

But think of the merits of the plan. 
Says he, “My secretary is a conscien- 
tious worker and I wouldn’t have the 


nerve to come back and say I'd fallen 
down on my job of seeing the whole 
work.” 

“He (so you see it isn’t a girl after 
all) actually is my boss; he really 
makes me work, and if I hadn’t fixed up 
this plan, if I merely went out doors 
and looked at the buildings, I’d be lost; 


yes, and I think I’d be scared, but 
through knowing each day just what 


I’ve got to do; by having my work laid 
out for me the way a superintendent 
might lay out the day’s work for his 
employees, I function regularly and 
bring home the bacon.” 
Isn’t that a great little old scheme? 
We'll say it is. 


a Matte 





NEW FLUSHING OFFICE 
The Prudential has opened a new of- 
fice in Flushing, L. I., and has appoint- 
ed M. J. O’Brien, of the Hempstead 
district, superintendent. Mr. O’Brien 
entered the service of the company as 
agent in New York in December, 1907. 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 te $30,000.68, 
with premiums payable annually, semi-annuall ae 


and 
INDUSTRIAL Policies from $12.59 te $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 






Insurance in 
Paymentg to Policyh 
Tetal Payments te 













JOHN @. WALEER, President 
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A PROGRESSIVE 
NEW YORK STATE 
LIFE INSURANCE CO. 


Offers an attractive manager’s 

contract for PITTSBURGH 

AND SOUTHWESTERN 
PENNSYLVANIA 


Agents receive co-operation at all times, 
they are assisted with prospect service 
plans, $100,000 and $200,000 Clubs, at- 
tractive literature, up to date policy 
contracts and quick action on applica- 
tions. 

A Home Office official will be glad to 
talk with you and all negotiations will 
be strictly confidential. 


Address “Agency Department” 


c/o The Eastern Underwriter 
86 Fulton Street 
New York 





COVER 
S THE | 
UNFORESEEN 
CONTINCENCIES 


& ire 


Sigourney Mellor 
and Company 


NEW YORK CITY 
149 Broadway 


PHILADBLPHIA 
630 Widener Building 
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Ad Show 





= Agent's Exhibit at 








Robert J. Williams, an insurance 
agent at 80 Maiden Lane who places 
most of his business with the Penn 
Mutual and with the Equitable Soci- 


ety, got some remarkable results at a 
booth he maintained during the re- 
cent Advertising Exposition at the Sev- 
enty-first Armory in this city during 
the week of November 12. A picture 
of his booth is reproduced herewith. 
More than 2,500 gave their names 
and addresses to Mr. Williams after 
stopping at his booth and looking over 
his literature. He has sold several poli- 
cies on the spot aggregating about $20,- 
000 insurance. He distributed about 25,- 
000 pieces of literaiure and received a 
—_ number _of inquiries. ‘The ad- 














May the continuous instalment ex- 
tra premiums be used other than un 
der a xXontinuous instalment policy? 
asks an agent of the State Mutual Life. 
And the company answers as follows: 

The continuous instalment extra pre- 
miums provide for a deferred rever- 
sionary annuity, i. e., an annuity com- 
mencing 10, 15, or 20 years after the 
death of the insured on the assumption 
that the stated beneficiary be then liv- 
ing. 

The insurance for the commuted 
amount furnishes the required income 
for the period of 10, 15 or 20 years, $1,- 
040, $1,456 or $1,814, on the basis of 
the monthly income of $10. 

These two together form the con- 
tinuous instalment policy for which 
the insurance premium to which is ad- 
ded the annuity premium is charged. 

The settlement of the insurance for 
10, 15 or 20 years is merely a particu- 
lar case of our option A settlement. 

It would be perfectly allowable to 
add the deferred reversionary annuity 
to an Option C settlement if the in- 
tured had in mind leaving the income 
from the proceeds of the insurance to 
the stated beneficiary under Option C 
for twenty years Say, then having such 
Proceeds distributed to contingent ben 
eficiaries and allowing the deferred re- 
versionary annuity to continue to fur- 
Dish the income to the stated benefi- 
ciary, 

The company’s regular 
Continuous instalment extra 
can be used in this way. 

The company is not prepared to 
Write the deferred reversionary annu- 
ity as a separate contract. 


published 
premium 





SAFEGUARO 
uml 


war 
BUDGET BUILT 


Y ROBERT J. WILLIAMS 


EIGHTY MAIDEN LANE 


vertising men themselves were greatly 
impressed by the exhibit. Mr. Will- 
iams said to The Eastern Underwrit- 


“In making this experiment I was 
frankly somewhat at sea as to its re- 
ception, but what I tried to do was to 
accentuate the human interest to bring 
life insurance need right home to the 
people who visited the booth, making 
the display as attractive and at the 
same time as informative and appeal- 
ing as possible. Frankly, I was some- 
what staggered at the inquiries and 
eagerness shown in the institution of 
insurance itself; also, by the willing- 
ness to give names and addresses; and 
to read literature on hand for distribu- 
tion.” 





SALES SHOW LARGE GAIN 


Production In Ten ‘Menthe This Year 
Increased Nineteen Per Cent 
Over Last Year 





Sales of ordinary life insurance in 
the United States during October were 
13% above the corresponding period of 
last year, according to figures just pub- 
lished by the Life Insurance Sales Re- 
search Bureau of New York. Sales by 
companies which have in force about 


80% of the legal reserve ordinary in- 
surance amounted to $476,485,000 of 
insurance in October of this year. as 
compared to $419,579,000 in October 
last year. The record of sales for the 
ten months ending October 31 was bet- 
ter than the record for October alone, 
the increase over last year during the 
ten month period amounted to over 
$764,000,000 or 19%. 

In six states scattered over the coun- 
try the sales this year were below those 
of last year, but for the year to Octo- 
ber 31 the sales were higher in every 
state except Arizona. The southern, 
southwestern and western states were 
the least good groups in October; the 
Central and West Central states were 
the best groups. The Pacific states, al- 
though not showing as great increases 
in October as did the country as a 
whole, is still ahead of the rest of the 
country for the first ten months of the 
year. Sales in New York City and in 
Chicago during the first ten months of 
the year were about a quarter more 
than sales last year, but during Octo- 
ber they were only one-seventh greater 
than last year. 

Sales of ordinary life insurance in 
Canada during October of this year 
were 25% greater than during October, 














THIS YEAR 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 


Completes Four-Score Years of Public Service 





1843 — 





This Company, the First Mutual, is 
Young in Spirit and Progressive in Action 


Eightieth Business Year — 


1923 























PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


PERMANENT, 
Care ef The Eastern Underwriter, 8 Fulton Street, New York City 


Address, 











1922. These figures are based upon re- 
ports from companies having in force 
approximately 85% of the outstanding 
legal reserve ordinary business in the 
provinces. For the first ten months of 
this year the total sales of ordinary 
life insurance were $289,013,000 as com 
pared to $253,111.000 last year, an in 
crease of 14%. Every province showed 
an increase for the first ten months ex 
cept Alberta, which was 5% below last 
year. During October every province 
showed an increase in their sales. 





THINKS IT INSPIRATIONAL 

The Eastern Underwriter has re 
ceived the following letter from Miss 
M. W. Mulligan, Merchants and Farm 
ers Bank, Spartanburg, S. C.: 

“Enclosed is 25¢ in stamps for which 
please send me your issue ‘Women in 
Pusiness,’ as I find it the most insnir 
ational magazine I have ever read.” 


FRATERNALS MERGE 

The United Friends’ Beneficial So- 
ciety of Pennsylvania has been merg- 
ed with the Philadelphia Fraternal 
Order of the United States under the 
management of Harry S. Ortlip, presi- 
dent; Albert Ries, secretary and Rob- 
ert S. Garey, treasurer, with the home 
office in Phil idelphia. Joint disability 
benefits of $20 weekly are paid to men 
and $16 weekly to women and joint 
funeral benefits of $200. 


Clarence E. Fey, salesman for Bank- 
ers Life Company in Milwaukee, Wis- 
consin, recently took an application for 
a life insurance policy from Joe Hauser, 
resident of Milwaukee and star first 
baseman of the Philadelphia Athletics. 
Hauser is famous as a slugger and stood 
fourth in the number of home runs in 
the American League last season. 











pay cash dividends. 


consistently made dividend returns to policyholders, and, 
except for an occasional slight decrease in schedule, has 
maintained an upward trend in its returns. 

In 1922 the Company paid in dividends to policyholders 


$30,046,105. 


Its dividend scale for 1923 was increased from 7 to 10% 
(according to plan and age), and it has set aside for 1923 
dividends to policyholders $32,832,839, equalling about 34% 
of the amount of 1922 premium receipts. 


For terms to producing Agents address | 


The Mutual Life Insurance Company 
of New York | 
34 Nassau Street, New York City 


Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of New York was 
the first American legal reserve life insurance company to 
For more than seventy-five years it has 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
ation, office and place of business &6 
Fulton Street, New York City. Clarcnce 
Axman, President and Editor; W. L. 
Had'ey, Secretary and Business Manag- 
cr; Edwin N. Eager, Associat’ Editor; 
serome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
newspaper, Telephone Beek- 


man 


number : 
2076. 


Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 


5, 1907, at the Post Office of New York 
under the act of March 3, 1879 


OUR FAVORABLE 
The 
of this 


DEATH RATE 


favorable mortality experience 


country, especially with refer 


ence to those causes with 
sanitation and that yield to prevention 
fully appreciated 
when our death rate is compared with 
that of the Europe. Es 


pecially is this so in comparing the in- 


associated 
methods, i8 more 


countries of 


fant mortality. 

The death rate in the registration 
area of the United States for 1922 was 
11.8 per 1,000 population. The infant 
mortality under one year of age per 
1,000 births was 76. The 1922 figures 
are available only for Mngland and 
Wales, the death rate being 12.8 and 
the infant mortality 77. The similar 
medical methods and living conditions 
in the two countries sufficiently ac- 


count for the closeness of these figures. 
Certain other countries also enjoy a 
and the Nether- 
lands, each of which have a rate of 11.1 
with infant the Nether- 
‘ands the same as in the United States, 
76, and in Denmark the 


that of England 


low rate as Denmark 


mortality in 
rate 


corres 


ponds to Wales, 


lea 
ae, 


and 


But it is 
the advanced 
matters that the 
most shocking. are all 
1921. for instance, hag a 
death rate of 21.1, which is even great- 


when we turn to some of 


less countries in 
death rate 


These 


these 
seems al- 
figures 


for Spain, 


er than that of war-torn Hungary, 
where the rate was 19.3. Hungary, 


however, leads in infant mortality with 
a rate of 197, as against 76 in this coun- 
try. Spain takes second 
fant mortality with 147. 


place in in- 
No death rate 
is available for Germany for 1921, the 
last rate published being that of 1920, 
which was 15. The infant mortality 
rate in Germany for 1921 was 134, the 
third largest the 
reflection of 
and madical facili- 
ties. Belgium and France had the same 
relatively high infant mortality with 
115. The death rate of France wag 17.7 
as against 13.8 for Belgium. The low- 
est infant mortality rate recorded for 
1921 is that of Switzerland with 74. The 


rate among 
and a 


conditions 


continen- 
tal countries 


living 


vivid 





THE HUMAN SIDE | 











International Newsreel Corp. 


SNAPPED AT LIFE PRESIDENTS’ 
i. H. Lindley, Chancellor, University of Kansas; Henry Moir, President, United States Life; Her- 
Iowa; E. E. 


Left 
bert C. 
Mutual 


to right 
Cox, President, Canada 
Benefit Life; D. F. Appel, 
The 


tion of 


annual 
Life 


g4tting to be a more popular function 


the Associa- 


Presidents, is 


meeting of 
Insurance 
every year 
difficult to 
which 


and before long it will be 
the 


forum as 


accommodate crowds 


flock to this these 


meetings draw a wide range of under- 


Charles Forrer, representing the 
United States National Life and Cas- 
ualty Co. at Harrisburgh, Pa., and 


Thomas W. Leonard, now manager at 
Pittsburgh, Pa., but who will be man- 
auger of the company in New York City 
when it is licensed in New York, are 
two of the most successful managers 
of that company. They were called to 
Newark, N. J., to addre'ss the school 
being conducted there by the United 
States National Life and Casualty. Be- 


fore taking up insurance work these 
two men were street car conductors 
and they forsook the car uniform to 
sell uniform policies of insurance. 
Grant Ramey, of the Pennsylvania In- 


surance Department, introduced = Mr. 
Forrer to the class in Newark, saying 
of him, “I am told that Mr. Forrer 
never had a lawsuit regarding a claim. 
He has succeeded because he applied 
himself strictly to the insurance busi- 
nass. He never knocks, he_ boosts.” 
It is only a few years since Mr. Forrer 
was a car conductor. Mr. Leonard en- 
tered the insurance business in the fall 
of 1895 and he has never been out of 
the business in the years which have 
followed. Mr. Leonard was explaining 
the double indemnity feature to the 
class when he _ facetiously remarked 
that the reason the companies. paid 
double indemnity for accidents hap- 
pening to passengers riding on public 
conveyances was. because they felt 
sorry for the long-suffering passengers 


who never got a seat and were com- 
pelled to ride inside the car. The 
double indemnity offers some encour- 


agement for the public to squeeze into 
crowded cars. 
* * * 


Arthur H. Thomas has been elected 
a director of the Provident Mutual Life 
Insurance Company to fill the unexpir 
ed term of John Thompson Emlen, re- 
sigved. 


general death rate of that country, 
however, was 12.7 which approximates 


that of England and Wales. 


Life; 
Vice-President, 





H. S. Nollen, President, 
New England 


quitable of 
Mutual Life. 


writers, commissioners, qxecutives, and 
others interested in insurance. 

Kvery seat was occupied at the last 
meeting of the Life Presidents held at 
the Astor. At that time the Interna- 
tional Newsreel Corporation induced 
six prominent figures at the convention 
to sit for a group photograph. They 


E. C. May, a life insurance president 
of Peoria, Ill., has written a book, “The 
Empire of Life Insurance.” It is pub- 
lished by Edward Hine & Co., of Peoria. 

*” * * 


Frederick A. Savage, general agent 
at Baltimore for the New England Mu- 
tual Life has completed thirty years 
service as general agent for the com- 
pany. 

* * * 

W. A. Chapman, Hartford agent in 
Raton, N. Mem., made seven separate 
and distinct talks on fire prevention in 
one day. The ‘Raton Range” of Oc- 
tober 19 said: ‘Mr. Chapman address- 
ed three grades of the North Side 
School and three grades of the South 
Side School, besides speaking before 
the Rotary Club at noon. Each talk was 
adapted to the hearers, and all are de- 
clared to have been highly interesting 
and instructive.” 

%* x * 


Walter S. Bucklin, who has been 
elected president of the National Shaw- 
mut Bank, of Boston, is president of the 
Liberty Mutual and vice-president and 
general manager of the United Mutual 
Fire of Boston. Mr. Bucklin succeeds 
Alfred L. Aiken who becomes chairman 
of the board. Mr. Aiken was formerly 
a life insurance man and has_ been 
president since 1918. Mr. Bucklin’s 
first insurance connection was with the 
American Surety at the Boston office 
in 1888. He was for several years a 
broker and has been connected with 
the Liberty Mutual since it was known 
as the Massachusetts Employees Asso- 
ciation. 

* * * 

Edward A. Keeler, president, Em- 
ployers Mutual of New York, has been 
elected director of the Puritan Mort- 
gage Corporation, New York. 

* 2 

Harold F. Brister represents the Equi- 
table Society in La Raysville, Pa., a 
town of 253 inhabitants and although his 
work is emtirely in a rural community, 
he produced this year over $100,000. 





MEETING 


Rhodes, Vice-President, 


are identified in the 
above. 

It is believed that the Presidents’ 
meating draws more insurance commis- 
sioners than any other gathering out- 
side of insurance men except its own; 
and there are also more newspaper 
men in attendance: than at any other 
insurance function. 


caption printed 


EDMUND ELY RESIGNS 
Well-Known Automobile Underwriter 
and Committeeman To Announce 
Future Plans Shortly 





The resignation of Edmund Ely, man- 
ager of the automobile department, 
New York office, of the Aetna Life 
and Affiliated Companies, a famous at- 
tomobile underwriter, rate expert, and 
active in the past on many company 
committees, took place this week and 
an announcemcant of his future plans, 
expected soon, is awaited with interest. 
In 1913 he inaugurated a separate de 
partment for the handling of the auto- 
mobile lines of the: Aetna Life and Af- 
filiated Companies. This department, 
of which Mr. Ely has been in contin 
ual charge, ranks high in volume and 
character of business. 


REFUSE LICENSE TO HARRIS 





Manager of L. I. Auto Club Also Has 
Agent’s License Cancelled on 
Charge of Misstatements 


The New York Insurance Depart: 
ment has refused a broker’s license to 
David Harris, manager of the Long Is: 
land Automobile Club and chief owner? 
of the Motorists Service Corp., with 
which the club has close affiliations. 
The Insurance Dcdpartment went into 
this case thoroughly and disclosed that 
Harris was a naturalized citizen under 
the name of Cohen and that his father’s 
name was Cohen. He had said in his 
application that he was born in New 
York City. 

On the grounds of making false 
statements in an application for license, 
the Insurance Department has also 
cancelled Harris’ license as an agent of 
the Manufacturers Liability, — with 
which he had a contingancy contract. 


George E. Rawson, of the Boston of 
fice of the Provident Mutual Life {8 
president of the alumni association of 
Amherst College. 











Her- 
sident, 


printed 


esidents’ 
commis: 
‘ing out. 
its own; 
swspaper 
ny other 


NS 


Jerwriter 
ounce 


Mly, man- 
yartment, 
tna Life 
mous au 
pert, and 
company 
veek and 
re plans, 
interest. 
arate de 
the auto- 
» and Af- 
partment, 
n contin 
lume and 


ARRIS 


Also Has 
id oon 
its 


» Depart 
license to 

Long Is- 
ief owner 
yrp., with 
ffiliations. 
vent into 
losed that 
zen under 
is father’s 
uid in his 
1» in New 


ing false 
or license, 
has also 
n agent of 
ty, with 
contract. 


Boston of- 
1 Life {s 
ciation of 


December 21, 1923 


THE EASTERN UNDERWRITER 


13 























Fire Insurance Department 











Do About $1,000,000 
Fire Premiums in China 


SUCCESS OF SHANGHAI CONCERN 








Clement J. Smith, of American Asiatic 
Underwriters, Inc., Now in This 
Country 





Clement J. Smith, vice-president of 
the American Asiatic Underwriters, 
Inc., Shanghai, is now. visiting this 
country and will remain here until 
March 6 when he sails from San Fran- 
cisco. The American Asiatic Underwrit- 
ers, Inc., is general agent and manager 
for China of the Globe & Rutgers, Unit- 
ed States Fire, North River, Agricultur- 
al, Hamilton, State of Pennsylvania and 
Rossia of America. It has branches in 
Hankow, Ticn-Tsin, Harbin and Can- 
ton. 

The Asia Life Insurance Company, 
which works in close harmony with the 
American Asiatic Underwriters, Inc., 
has branches in all these places, and in 
addition at Peking and Tsinanfu. The 
officers of the American Asiatic Under- 
writers, Inc., are C. V. Starr, president; 
Mr. Smith, vice-president and F. J. Rav- 
en, treasurer. The officers of the Asia 
Life are Mr. Starr, president; F. B. Bald- 
win, vice-president; Mr. Raven, treas- 
urer, and A. K. Taylor, secretary. Mr. 
Taylor was formerly advertising man- 
ager for the Continental and in the pub- 
lic relations division of the National 
Board. 

Mr. Smith said that conditions in 
China are unusually prosperous, with 
much new building being done. There 
have been no important losses there 
since the big silk godown fire of March, 





DUXBURY A SPECIAL AGENT 





Will Handle Eastern New York Terri- 
tory For the Pennsylvania; Other 
North British Changes 





Cecil F. Shallcross, United States 
manager of the North British & Mer- 
cantile, has appointed George H. Dux- 
bury special agent, effective January 1. 
He will make his headquarters in 
Albany, where he will have supervision 
of eastern New York territory north of 
the suburban field for the Pennsylvania 
Fire, enabling Special Agent S. J. Mad- 
den to give his entire time to the sub- 
urban field for the company. Mr. Dux- 
bury will also take supervision of the 
agencies of the Commonwealth in east- 
ern New York and Hudson River ter- 
ritory formerly supervised by Special 
Agents W. J. Roberts, of Albany, and 
E. A. Merkl, of New York. 

Mr. Roberts will hereafter handle the 
North British & Mercantile and the 
Mercantile in Eastern New York and 
Mr. Merkl will handle the North Brit- 
ish, the Commonwealth and the Mer- 
cantile in the north suburban field. 


1921. The American Asiatic Under- 
writers, Inc. controls about 75% of 
the native-owned cotton mills. Recent- 
ly it established an improved risk de- 
partment in charge of an ‘engineer, 
which has done good work in improv- 
ing some of the industrial risks in 
Shanghai and vicinity. All fire busi- 
ness in China is written with the 100% 
co-insurance clause. Another interest- 
ing phase of the business is that no- 
tice of suit must be filed inside of three 
months after a written rejection of 
claim. 

Mr. Smith was in the insurance bus- 
iness in San Francisco until the war, 
when he went into the air service. He 


then joined the Red Cross in charge 
of its accounting in Siberia. Coming 


South he met in Pekin. Mr. Starr, who 
had been prominent in the casualty bus- 
iness on the coast, and who had served 
in the American army. They decided 
to start their insurance venture. This 
ws three years ago. It has been a de- 
cided success, the premiums this year 
running about $1,000,000, 





TO ISSUE $500,000 STOCK 





American of Newark to Increase Cap- 
ital Bringing Total to $3,500,000; 
No Fractional Shares 





At a meeting last Thursday the board 
of directors of the American of New- 
ark decided to issue $500,000 of new 
stock at par. Some time ago the stock- 
holders authorized an increase in the 
capital stock to $5000000, the new 
stock to be issued from time to time 
as the directors should decide. As the 
present paid capital is $3,000.000 each 
present stockholder will be entitled to 
subscribe for one share of the new 
stock for each six shares of his present 
holdings. The new stock is to he evh- 
seribed and paid for by March 31, 1924. 

Within a short time the companv 
will issue to stockholders a statement 
of the number of shares and fractions 
of shares each is entitled to subscribe 
for, together with instructions as to 
buving or selling fractional “rights” to 
make up whole shares, as no fraction- 
al shares will be issued 





KEYSTONE POLICIES 

The four companies of the Firemen’s 
of Newark groun will replace four 
Pittsburgh companies as underwriters 
of the Keystone Undrywriters’ policies. 

The plant of the Keystone Under- 
writers will continue to overate under 
the management of Henry Wachter. 
About $500.000 in premiums will be 
added to the Firemen’s group income 
annually as a result of the change. 





AUTO MANUALS OUT JAN. 14 


The new automobile insurance man- 
ual will be issued January 14, and 
w'll be published in two volumes be- 
cause of its large size. 








J. A. KELSEY, President 


Capital 
ONE MILLION DOLLARS 





STANDARD 


INSURANCE COMPANY 
OF NEW YORK 


GEORGE Z. DAY, Secretary 








Surplus 
ONE MILLION DOLLARS 


Head Office: 45 John Street, New York 








St. Louis Auto Club Deal Fails 


St. Louis, December 18.—The Meyers 
& Wendling Agency has dropped the 
arrangement with the Automobile Club 
of Missouri to insure members at 20% 
less than manual rates on fire, theft, 
collision and property damage cover- 
ages. The fire policies were placed 
with the National Union, of Pittsburgh, 
on a reducing value basis while Lloyds, 


AGENTS OWN EXPIRATION 
The governing committee of the 
Western Union has passed unanimous- 
ly a resolution that expirations belong 
to the agents producing the business. 





came 


of London, assumed the other risks at 
the reduced rates. 

The current publication of the Auto 
Club states that the plan did not pro- 
duce the results anticipated and that 
is the reason for its discontinuance. 
All policies issued under the plan will 
be continued in force under the terms 
ard conditions offered. The announce+ 
ment is signed “George R. Wendling, 
Jr.” for the insurance agency, and 
“Roy F. Britton,” president of the club. 


James C. Parker, Inc., has opened an 
insurance office in Schenectady. The 
directors of the new firm are James C. 
Parker, Grace G. Parker, and John R. 
Parker, all of Schenectady. 


went name 

















— 





CHARLES HOYT SMITH 
OR 


MARSHALL & STERLING, INC. 


Poughkeepsie Trust Co. Building 


POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering and Prevention Service gratis om 


Fire and Compensation risks. 


We write Fire and allied lines, Compensation, Liability and Automobiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 











——— an 




















ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 


REINSURANCE 
HARTFORD, CONNECTICUT 









































Tourist Floater Risks 


Jewelry, Furs and Personal Effects covered 
against “ALL RISK” losses anywhere in 
the Wide World—Form broad and liberal. 


Particulars upon request. 


MARSH & MSLENNAN 


175 West Jackson Blvd. 
CHICAGO 








Re gee 
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Insurance Fund For 
City of Camden, N. J. 


RUN IT 





THREE OFFICIALS TO 


Only One-Third of City’s Property Now 
Protected By Fire 
Insurance 


An ordinance to create an insurance 
fund for the 
against loss by, fire all property own “l 
the 


providing 


purpose of protec ing 


of Camden, 
the 
to be known 


or controlled by city 
N. J., and 


ment of three city officials, 


for appoint 


as the Insurance Fund Commissioners 


without compensation, 
the meeting of the 
held on Thursday, 
enacted the measure 


serving passed 
first 
City 
December 


reading at 
Commission 
13. If 


will become effective on January 1, 
1924. ’ 
It was stated at the meeting that 


only one-third of the city’s ownings is 
protected by fire insurance. The City 
Hall, having an assessed value of $350,- 
000, is insured to the amount of $44, 
000. The fire department headquar 
ters building, assessed at $125,000, is 
insured to the amount of $24,000. It is 
proposed to start the fund with a small 
initial sum and increase by annual 
allotments equal to the amount of the 
premiums that would be required to b 
paid to insurance companies and by ad 


ding the interest received on the in 
vested monies. It was figured that 
the citv would soon accumulate a fund 
of $200000, It was also proposed to 
place with insurance companies the 
most hazardous risks. 

Efforts will be made to induce the 
board of education to take similar ac 


tion and join the city in establishing 
an insurance fund. It was represen 
ted at the meeting that the fire losses 
sustained by the municipality during 





Adjustment Bureau 
Has Successful Year 


21,000 LOSSES WERE HANDLED 





General Manager Greer Shows How 
Business is Expandinz; Ten Per 
Cent Dividend Declared 
W. J. Greer, general manager of the 


General Adjustmeit Bureau, report: d 


last week at the annual meeting that 
the fiscal year closing November 20 
was the most successful in the Bureau’s 
history. All the present officers were 
reelected and a dividend of 10% de- 
clared to stockholders of record No- 
vember 30. Perc-val Beresford, John 
©. Platt and C. G. Smith were elected 
d'rectors to serve for three years. 
The operations of the Bureau (ex- 
clusive of losses handled by Bureau ad 
justers on assignment from the loss 
committee of the New York Board of 
Fire Underwriters) were given as fol- 
lows: 
1923 1922 

Number of losses adjusted 20, 805 125 
Number of policies repre 

OEE ccs ook ccieieer nen wss 72.308 69,255 
Average number of policies 

ir TE ean Ae aS 3.48 3.2 
Average claims per Joss... 27 6 2.876 
Potal insurance involved. .$683,499,81 662,844.56 
Of which Bureau repre 

POMNOE idiies csivcressxanais SORE 575 63 19 
Percentage of Bureau rep’n 86.1% &6 ve 
ota loss to all compa 

nies ’ 56,717,833 §5 815 ‘88 


Loss to Bureau companies 46079 422 HH 301 ¢ 


Adjustment Cost Per $1,000 of Loss 
1923 1 


Appraisals and estimates........ $2 99 3 08 
“Ss expense ; 1 66 16) 
PER Mo areiuuan alee tres data 12 71 11 94 

$17 36 16 71 
the past decade aggregated to a total 


of about $2,500. Preparations are like 
wise under way to provide better pro 
tection for the city’s records. 











Incorporated 
1849 








SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 
“IT PAYS!” || 


‘ 


Cash Capital 
$3,500,000.00 




















| 





QUESTIONS 60-DAY BINDER 
New Bedford, Mass., Board Says 30 
Days is Limit; Change in Prop- 
erty Cited As Defense 

Whether a binder can b«; issued le- 
gally within the jurisdiction of the New 
England Fire Insurance; Exchange for 
longer than thirty days was discussed 
at a meeting last week of the New 
Redford Board of Fire Underwriters 
when an agency in that city issued a 
binder covering a piece of property for 
sixty days. Certain members of the 
board accused Simmonds & Co. with ir 
regularities because of the issuance of 
the sixty-day binder. The defense was 
that the binder was a standard form is- 
sued by the Exchange, that he, Mr. Sim- 
monds, was willing to allow the state 
insurance de~»rtment to pass upon the 
binder, and that the extra thirty days 
was granted because the property was 
having sprinklers installed and two 


sets of policies would have to be is- 
sued if a thirty-day binder had been 
used. At the insurance department it 
was said that a binder can be issued 
for a “reasonable time.” The form 
used was numb«r 512. 


J. U. DIXON STATE AGENT 


Warren E. Buell Appointed Special of 
Newark .To Assist Him in Jer- 
sey and Suburban 


Warren FE. Buell, an able young man 
who has heen for nine years in the 
home office of the Newark Fire Insur- 
ance Company, has becn appointed spe- 
cial agent to assist J. U. Dixon in the 
New Jersey and Suburban New York 
territory. Mr. Dixon’s title will be 
state agent. 

Mr. Puell has filled a number of posi- 
ttons from the bottom up with the New- 
ark Fire and has all the makings of a 
good special agent. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 


Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities .. 9,004,301.01 


Net Surplus 4,436,386.20 


Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


; THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 


Net Surplus 


1,916,251.22 
945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 














H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa, 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance "und 
and all other 
liabilities .... | 1,829,033.00 


Net Surplus 1,452,589.00 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 














LOYAL TO FRIENDS, AND 





TO LOYAL AGENTS, LOYAL 
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Merge Standard, (Ct.) 
With the Automobile 


AETNA LIFE BUYS ITS STOCK 





Standard Has Assets of More Than 
$1,646,000; Price Was $135 a 
Share 





The directors of the Standard Fire 
Insurance Company voted unanimously 
last week to accept an offer made by 
the Aetna Life Insurance Company to 
take over the entire business of the 
Standard. It has been said that the 
price will net the stockholders some- 


thing over $185 a share. The direc- 
tors called a mecting of the stockhold- 


ers for early in January, when the prop 
osition will be submitted. 
The s‘ock is a par $50 and pays semi- 








MORGAN B. BRAINARD 


arnual dividends of 4 per cent. On the 
local exchange the quotation last week 
was bid, 93; asked 95. So it will b> 
seen that the price of $135 a share i; 
far higher than the Standard Fire has 
been selling for. 

It is confidentially predicted in insur- 
ance circles here that the deal will 
be consummated before the end of Feb 
ruary when the entire Standard Fire 
Insurance Company’s business and per- 
sonnel will be absorbed by the Auto- 
mobile Insurance Company. 

Standard Chartered in 1910 

The Standard Fire Insurance Comp») 
ny was chartered in 1910, and started 
business on March 26 of that year with 
M. L. Hewes as president and H. B. 
Anthony as secretary. The capital 
stock of the company paid up is $509,- 
000. 

The directors of the company are 
George A. Gay, Frank P. Furlong, W. 
A. Sanborn, M. Lewin Hewes, Alton 
Farrel, Louis; R. Chenry, H. Bissel! 
Carey, Shiras Morris and Walter G. 
Merritt. 

The officers are: President, M. Lew 
in Hewes; vice president, Louis R. 
Chenry; secretary, H. B. Anthony and 
treasurer, Joseph K. Hooker. 

The financial statement of the com- 
Dany, as of January 1, 1923, was as fol 
lows: 


Cash CEN) $ 500.000 
INGE SURPLUS. « cc.d0% coe sce 337,533.16 
Surplus for policyholders 


837,533.16 
Reserve for unearned 


puter 720,284.98 
Reserve for unadjusted 
losses and other items 83 773.19 


Total net assets......... $1,646,591.33 
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CASH CAPITAL 


ORGANIZED A <2 
> $18,000,000 
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To one and all-- 





| The Home sends sin- 

cere greetings for a 

Merry Christmas and 

a Happy, Prosperous 
New Year 
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NEW YORK 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland. 
and Ocean), Parcel Post, Profits and Commissions, Rain, | 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 
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Chicago to Enforce 
Three Agency Rule 


BOARD PLANS DRASTIC ACTION 


Violators Will Be Dropped Within 
Thirty Days Unless They Conform 
to Rules, Says Palmer 





Ernest Palmer, who assumed the 
management of the Chicago Board of 
Underwriters a few months ago, be- 
lieves in living up to the rules of that 
or any other organization. He main- 
tains that if the rules are not what 
the members want they should be 
amended; but that so long as they con- 
tinue to be the rules governing the ac- 
tivities of the organization and its 
membership they should be observed. 
What is known as the three-agency lim- 
itation rule was adopted several months 
ago by the executive committee of the 
board, and it is proposed now to strict- 
ly enforce this rule. 

An informal meeting of the board 
was held Friday of last week, at which 
the prevailing sentiment was that the 
rule should be enforced. Some time 
ago notices were sent all members that 
the three-agency rule will be in force 
January 1. Under the rules of the 
board any member in violation of any 
of the rules of the organization is sub- 
ject to expulsion thirty days after no- 
tice has been given him of his viola- 
tion. It was officially announced Sat- 
urday last that members in violation 
of the three-agency rule on January 1 
will be notified that unless they get 
in line within thirty days from that 
date they will be dropped from the 
board. The rule in question forbids 
any member to represent a company 
which has more than three agencies 
in Chicago including annexes. 

Another matter that is causing con- 
siderable discussion among the mem- 
bership of the board is the proposed 
dropping of a number of what are 
known as charter members of the or 
ganization. The rules provide that to 
retain their membership these charter 
members must either have the sole 
agency of a company or representa- 
tion of three companies. Several of 
the charter members cannot qualify 
under this rule, and as the Board voted 
at a meeting a month ago to enforce 
the rule, these men see that they are 
going to lose out if something is not 
done to avert it. 

With the view of bringing the mat- 
ter before the membership as a whole 
again, a petition was circulated among 
the membership and received over sev- 
enty signatures, which was then pre- 
sented to the executive committee, ask- 
ing that the action of the board a 
month ago be declared null and void. 
The committee holds that it has no 
power in the premises, but said it was 
willing to have the entire proposi- 
tion re-submitted to the membership 
as a whole. 

It is not believed that the board will 
rescind its action, in which event some 
of the charter members who will be 
vitally affected by the enforcement 
of the rule are threatening court ac- 
tion. These men contend that they 
acquired certain vested rights when 
they became charter members at the 
time the preset Chicago Poard of 
Underwriters was reorganized, and that 
these rights cannot be taken away 
from them without their consent. As 
the management of the board is deter- 
mined to enforce all of its rules, in- 
cluding the one affecting these char- 
ter members, an interesting controver- 
sy is looked for. 

GET PACIFIC STATES FIRE 

Kahn & Leith announce their ap- 
pointment as metropolitan district, New 
York and Long Island general agents 
of the Pacific States Fire of Portland, 
Ore.. and the opening of an office at 
90 William Street. The agency repre- 
sents saveral big companies for Brook- 
lyn. 
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DINNER TO COMMISSIONER McCULLOCH 


(Continued from page 1) 


courses of the dinner, and punctuating 
the speeches, an orchestra played, and 
local talent, called the Jazz Opera Com- 
pany, entertained. 

Caveny and O'Neill in Charge 

S. Brady Caveny, president of the en- 
tertaining association, and John F. 
O'Neill, chairman of the dinner com- 
mittee, started things going by welcom- 
ing the guests individually and collec- 
tively. 

Charles H. Biddle, Wilkes-Barre, re 
cently reelected president of the In 
surance Agents Association of Pennsyl 
vania, was there and was the first to 
extend greetings to the guest of the 
evening. 

“When I was a 
father was an insurance man,” Presi- 
dent Biddle said, “Il asked my father 
who was in charge of insurance affairs 
in Pennsylvania. He said insurance 
commissioners come and go with gov- 
ernors, ‘but up there at Harrisburg is 
a good man, Sam McCulloch, who runs 
things and runs them well.’ Sam Mc- 
Culloch ran them well then and he has 
ever since.” 

He read a telegram in which the 
Wilkes-Barre Insurance Exchange wish- 
ed McCulloch may “live long and pros- 
per.” 

Lieutenant-Governor a Speaker 

The viewpoint of a fellow state offi- 
cial was expressed by former Lieut- 
enant-Governor Edward E. Beidleman, 
who acted as toastmaster for the eve- 
ning. 

“T just wish Sam McCulloch could 
have his own way with insurance men 
of Pennsylvania; for then he would 
treat everyone fairly and give the peo 
ple of the state a fair deal,” said 
Beidleman, 

“His fairness was demonstrated sev- 
eral years ago, when Pennsylvania de- 
cided to form its own workmen’s in- 
surance fund. He said if Pennsylvania 
is going into competitive business 
and [I don’t think Pennsylvania should 
go into any business except governing 
-it should go into it in a competitive 
and business way. 

“In my legislative experience, I know 
Sam McCulloch always stood for the 
interests of the people and the welfare 
of all businesses. 

“Tf it were not for Tom Donaldson, 
I would say Sam McCulloch was the 
best Insurance Commissioner Pennsyl- 
vania ever had; but Tom was so good 
because he and Sam teamed together.” 

As Seen By W. S. Essick 

The four qualities of a “Four Square 
Insurance Man” was the topic of Wil- 
liam S. Essick, Harrisburg agent. The 
qualities, he said, to make the perfect 
insurance man are physical perfection, 
mental ability, social activity and rev- 
erence. 

“Some of us seem to be a little slack 
on mentality,” he said. “Some of us 
don’t know our rate books well enough. 
I know of one man who tried to sell a 
prospect a 20-year endowment policy 
at 20 annual payment life rates, and 
he did it on purpose, the son of a gun. 

“A man who doesn’t reverence God 
shouldn’t be in the insurance business. 
Doesn't it rejoice you to think that 
when a man must die, that his widow 
is cared for by your work?” 

Lott’s Tribute 

Edson S. Lott, president of the 
United States Casualty Company, was 
introduced by Lieutenant - Governor 
Beidleman as “Uncle Ed.” President 
Lott said Pennsylvania has a monopoly 
of coal problems and booze problems, 


small boy and my 


but it can’t monopolize Sam McCul- 
loch. “He belongs to all of us,” he 
added. 


“Sam McCulloch’s reputation has en- 
thusiastically leaped over the bounds 
of Pennsylvania and spread all over 
this country of ours. He knows the 
game, plays the game according to 
rules, insists all others do the same and 
sees to it that they do. 

“It is said in the National Associa- 


tion of Insurance Commissioners there 
are only two who are popular beyond 
their fellows, and Sam McCulloch is 
both of them. Before that there was 
only one, and that was Tom Donaldson. 
Sam McCulloch—modest, self-defacing 
and quiet, but he gets there just the 
same. Tom Donaldson —dashing, hell- 
bent-for-election, but he too gets there 
just the same. 

“Pennsylvania surely is insurance- 
wise. What a pair to draw to! Is it 
any wonder Pennsylvania has the best 
department in the country?” 

He told a series of anecdotes for a 
time, before he interrupted himself. 

“My subject—oh, yes—it’s ‘The Hu- 
man Side of Insurance.’ Why, I didn’t 
know there was any other side.” 

He discussed human relations — be- 
tween capital and labor, and the con- 
nection of that to workmen’s compen- 
sation insurance. 

“Human relations should be extended 
to the injured and the ‘injurants.’ Hu- 
man treatment is especially needed in 
workmen’s compensation insurance as 
many of the injured are foreigners or 
ignorant persons needing patient help.” 

Talks of Rates and Benefits 

He read a circular of the United 
States Casualty Company recommend- 
ing all possible aid to persons injured 
under compensation contracts. 


“That isn’t mine,” President Lott 
continued. “It was the work of an 
agent. Incidentally, practically all 


goed and new ideas in insurance eman- 
ate from agents, who have the closest 
contacts with the people. Some one 
said the agent is an economic handicap, 
but the person who said that is men- 
tally bankrupt or morally mildewed. 

“The best way you agents here in 
Pennsylvania can combat your state 
fund is to give lowest rates that the 
combined experience of companies per- 
mit, the best policy and service, the 
most liberal construction and then pay 
with a smile, because if there are no 
claimants, there is no business, no com- 
panies, no job. 

“A good many coal companies in this 
state insure in the state fund. Then 
how can they conscientiously balk at 
the government taking over their busi- 
nesses as has been suggested?” 

Mr. Donaldson’s Speech 

The dinner carried a particular sig- 
nificance for Tom Donaldson, whose 
deputy McCulloch was for four years. 

“Sam has given forty years in serv- 
ice, forty years last March, and now 
has a life tenure on the job because 
he has handled it so well,” said Donald- 
son. “His only novelty was in being 
deputy and laughing at the new com- 
missioners every few years. 

“President Lott’s remarks on the 
state fund are interesting. But why 
do states take control? IT’ll tell you. 
It’s because business men fail to take 
care of their own businesses. 

“Last October I was in President 
Coolidge’s office, talking with several 
secretaries whose names are much in 
print now. I told them of the advisory 
board plan to take care of our own 
troubles, and what we had done in 
Pennsylvania. 

“One of the Federal officials turned 
to me and said, ‘That’s the point. If 
all you people would get together— 
the insurance men in their business, 
and the coal men in theirs—we in 
Washington would not have to meddle 
in businesses.’ ” 

He said he had been thinking of en- 
tering some business other than insur- 
ance when he left the Pennsylvania 
commissionership, until he stopped to 
think of the problems to be worked 
out among insurance men, and then he 
decided to stay and work on advisory 
plan methods. 

Whole Country Interested 

Contributions to a testimonial fund 
for Sam McCulloch have been coming 
in from all over the country, Donald- 
son said. He made some collections in 


Chicago only a few days before the 
dinner. 

“We have already given Sam a watch 
and chain, a bag of fine cut, cuff-links, 
and a couple of clocks he can’t carry 
with him, and still have some money 
left. I guess we’ll buy him cigars to 
fill that humidor, with some of it, but 
that’s not an invitation for you fellows 
to come around and get some of them.” 

Resolutions 

The diners, at the end of the eve- 
ning, adopted the following resolution: 

“Resolved that we, assembled in ban- 
quet under the auspices of the Insur- 
ance Association of Central Pennsyl- 
vania (Dauphin County and vicinity) to 
do honor to the guest of the occasion, 
Samuel W. McCulloch, Insurance Com- 
missioner, record our sentiments of 
high regard and affection for one who 
has served the Commonwealth — of 
Pennsylvania with great fidelity, loy- 
alty and ability for almost forty-one 
years; and that these sentiments be 
conveyed to Governor Gifford Pinchot, 
especially in that his appointment of 
Mr. McCulloch as Insurance Commis- 
sioner, June, 1923, was comprehensive 
recognition of the need for trained ex- 
ecutives in the administration of de- 
partmental affairs of the Common- 
wealth.” 





The resolution was offered by James 
I’. McCoy, who had been secretary to 


former Governor Sproul, of Pennsyl- 
vania, and who a few months ago 


joined insurance forces in Harrisburg, 





HARDING HEADS OIL ASS’N 

John C. Harding, of the Springfield, 
was last week elected president of the 
Oil Insurance Association at the meet- 
ing held in Chicago. Vice-Presidents 
include C. A. Ludlum, Home, and Waite 
Pliven, Firemen’s of Newark; secre- 
tary-treasurer, John M. Thomas, Aetna; 
executive committee, George H. Bell, 
National of Hartford; R. P. Barbour, 
North British & Mercantile; R. B. Ives, 
Aetna; C. R. Tuttle, Insurance Com. 
pany of North America, and Fred A, 
Rye, Commercial Union. 


The annual banquet of the Maritime 
Association, Port of New York, will be 
held in this city on January 28, 1924. 








HARRY C. FRY, Ir. President | 
JOHN B. SIRICH, See’y. 
J. A. HETRICK, Treasurer 
LOGUE BROS. & CO., Ine. 
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Declaration of Independence 


cA FACSIMILE copy of the Declaration of Independ- 
ence has been issued by the John Hancock Mutual 


Life Insurance Company. 


This reproduction is a com- 


posite reduced facsimile, one-quarter size, taken from a 
facsimile reproduction of the original Declaration of In- 
dependence made by W. I. Stone, in 1823, under the di- 
tection of John Quincy Adams, then Secretary of State. 

he original engrossed Declaration is in the custody of 


desiring it for framing. 


the Librarian of Congress at Washington. 
The John Hancock Company will be glad to send a 
copy of the Declaration free to any person or institution 








JOHN HANCOCK made the Signature famous by 


signing the Declaration of Independence. 


THE SIGNATURE hasbeen madea Household Word 
by the 
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Ke Gis 
LIFE INSURANCE COMPANY 


OF BosTon, MASSACHUSETTS 


Sixty-one Years Now insuring over One Billion Eight Hundred 


in Business 


Million do'lars in policies on 3,300,000 lives. 





Four-Power Treaty 
@ 


THE MOST IMPORTANT TREATY EVER 
NEGOTIATED BY THE UNITED STATES 


e 


Every one should know this treaty 


Copies may be had free by writing to the 
JOHN HANCOCK MUTUAL LIFE INSURANCE CO. 
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Forecast of Albany 
Legislative Bills 


TWO DEPARTMENT 





MEASURES 


One for Broader Auto Cover; One Per- 
mits Placing Excess in Non- 
Admitted Companies 





Albany, N. Y., Dec. 18.—Aside from 
the half score of departmental meas- 
ures Which failed of passage in 1923, 
and which will probably be reintro- 
duced in 1924, it is anticipated that the 
Insurance Department will recommend 
two radical amendments to the insur- 
ance law for action by the New York 
State Legislature. 

One of these amendments will per- 
mit companies writing automobile in- 
surance to give complete coverage. Ai 
the present time a casualty company 
may write everything execpt fire and 
a fire policy may contain all other pro 
visions except casualty. An amend- 
ment to the law will be drawn which 
will allow either a fire or casualty com- 
pany to write the entire risk under one 
policy. 

Exces3 Insurance 

The other proposal is to permit ex- 
cess insurance of all kinds to be placed 
with non-admitted companies. This 
will be accomplished through an amend- 
ment to section 137 of the insurane> 
law. Something along this line wa; 
attempted at the last legislative ses- 
sion in the Dunnigin bill which re- 
pealed old section 137 and enacted a 
new section 137 pormitting, under cer- 
tain restrictions, the placing of exc’ ss 
insurance with non-admitted compr- 
nies, for every hazard excepting | fe. 
Th's measure failed of passage. The 
measure to be introduced in the 1924 
session of the legislature will probably 
include life insurance also, but will be 
surrounded with such ‘safeguards as 
to protect New York State companies 
and to assure all such insurance being 
placed as excess and not as compcti- 
tive business. At the present time 
brokers are often confronted with a 
serious problem in the writing of poli- 
cies for large amounts on one risk, 
as well as securing additional cover- 
age for agents in other states and coun- 
tries. 

The departmental insurance measures 
were sponsored in the legislature of 
1923 by Senator John J. Dunnigan, of 
New York City, and Assemblyman Eb- 
erly Hutchinson, of Fulton County, 
chairman, respectively, of the Senate 
and Assembly Insurance committees. 
Among the bills introduced by these 
gentlemen which failed of passage in 
1923 and which will probably be rein- 
troduced in 1924 are: 

A bill amending scct’on 350 of the 
Insurance Law, requiring ‘compan"ss 
doing an automobile liability fnsur- 
ance business to file with superinten- 
dent schedules of rates and rules “for 
automobile liability insurance policies 
issued to those who are required to 
carry the same under the highway law 
of this state.” 

A bill amending section 137 of the 
insurance, law, in re'ation to the writ- 
ing of excess insurance with non-ad- 
mitted companies. 


Co-operative Fire Insurance 

A measure amending sections 262, 
265 Insurance Law, relative to co-op- 
erative fire insurance companies, by 
making provision for issue of 2 combin- 
ation standard form of policy for two 
or more advanced premium = corpora- 
tions. 

An amendment to the insurance law 
adding a new section providing when- 
ever a fire insurance policy ca'ls for 
examination of insured in relation to 
claim of latter, examination shall be 
completed within sixty days after filing 
Proofs of loss. 

A bill authorizing fraternal benefit 
Societies fulfilling specified conditions 
to issue to members whole life, lim- 
















With Good Service 


your business is 
adequately benefitted 


Norwich Union Home Office facil- 
ities equip the Agent for action, 
keep him informed on time saving 
methods and render aid in creat- 
ing opportunities that will sub- 
stantially increase his business. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


of New York 
Incorporated 1806 


Hart Darlington, President 
J. F. Van Riper, Secretary 
75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


\WV. G. Falconer, President 
IX. B. Thistle, Vice-Pres. & Secretary 
H. P. Jackson, Vice-President 


Fire, Tornado, Automobile, Sprinkler Leakage, Explosion, 

Rent, Use and Occupancy, Tourist Baggage, Riot and Civil 

Commotion, Liability, Burglary, Workmen’s Compensa- 
tion, Accident’and Health, Golfers, Plate Glass. 


The Agent Who Seeks to Give Good Service 
Must Himself be Well Served 
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COMPANIES 











ited payment and endowment certifi- 
cates. 

An amendment to sections 22, 34, 
162-169 of the Insurance Law, relative 
to marine insurance, which bill passed 
the assembly but failed of passage in 
the senate last year. 

A bill amending sections 321 to 324, 
326 and 328 of the Insurance Law, rel- 
ative to mutual automobile fire insur- 
ance corporations. 

An amendment to section 71l-a of the 
insurance law, relative to mutual life, 
health and casualty corporations. 

An amendment to section 65 of the 
Insurance Law, providing neither in- 
sured or employee shall receive any re- 
bate from premium and extending pro- 
vision to include dividends or other in- 
ducements. 

An amendment to section 33 of the 
Insurance Law, relative to reciprocal 
requirements of insurance companies 
with agents. This bill passed the As- 
sembly but died in the Senate. 

An amendment to the Insurance Law 
adding a new section 100-a, limiting ac- 
quisition cost and total production cost 
for workmen’s compensation insurance, 

A majority of these measures will 
probably be reintroduced in the 1924 
legislature. 

The Dunnigan bill, creating an ex- 
clusive state fund and sponsored by the 
N. Y. State Federation of Labor, has 
been redrafted to conform to the 1923 
amendments to the workmen’s compen- 
sation law, but remains in substance 
the same as was before the legislature 
of 1923. It will again be introduced 
in the 1924 legislature, but with the 
Republican gains in the membership 
of the lower house, stands very little 
chance of passage. It is generally re- 
garded that the demand for an exclus- 
ive state fund for compensation in- 
surance reached its peak last year. and 
its introduction in the legislature of 
1924 will be more or less perfunctory, 





GUIDE TO NEW YORK 





Sent Throughout the Country By North 
British & Mercantile 
Insurance Co. 





The North British & Mercantile is 
again among the leaders when it comes 
to advertising and publicity novelties 
just as it is in other directions. The 
latest literature from the publicity de- 
partment of the company is a guide 
book, “Seeing New York,” which in 
brief, compact form, shows everything 
which a visitor would want to see in 
this city and contains maps of the 
principal theatre and shopping districts, 
lower Manhattan and the financial dis- 
trict, the hotel district, and a trans- 
portation map. 

The company was actuated in getting 
out the guide book as the result of 
many inquiries from local agents and 
others who dropped into the office 
from time to time at 76 William Street 
and asked how to get to some place 
of amusement, hotel or shop. 

These guide books are furnished to 
agents who want them in such quanti- 
ties as to permit them to distribute 
them to patrons and prospects about 
to go to New York. 





B. W. OLMSTEAD LEAVES AETNA 


B. W. Olmstead, assistant to the 
manager at the Brooklyn branch office 
of tha Aetna, has left to join the staff 
of the Pennsylvania Mutual Fire at 
Huntingdon, Pa. Mr. O)mstead started 
with the Phoenix of Hartford in 1912 
since which time he has been with the 
Niagara Fire, and for the past six years 
with the Aetna. 





CHATTERTON WITH N. B. & M. 


John L. Chatterton, who resigned re- 
cently as state agent of the New York 
Underwriters Agency in Nebraska, will 
hecome state agent of the North Brit- 
tish & Mercantile for Illinois, January 
1. His headquarters will be in Chicago, 
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are required to play a new composition by a certain foreign 
composer, and he is now at work on a military field mass that 
calls for four orchestras, seven brass bands and ten choirs, in 


addition to the usual soloists! 


The man is a genius or a fanatic—according to your own way 


of thinking. 


The trombone number cannot be denied its appeal. Who of the 
male sex does not secretly feel that the success of any brass band 
is bound up in the trombone section? _ Imagine asa entire band con- 


sisting of suaoneg’ Eureks i! 


yep oe — «- -_— eS 


As to this sain’ field mass, the fies thought i it comes to 
a musician is ‘How can an instrumentation of such magnitude be 


conducted by one man?” 


In our present advertising campaign we are endeavoring to impress 
the insurance fraternity with the thought that fire prevention is a 


matter of world economics and is not prompted by selfish motives. 


How can a proposition of such magnitude be conducted by one 
company? Simply by endeavoring to present this most vital mat- 


ter ina manner that will be easy for you to pass on to the public. 





Remember! ‘‘Insurance reimburses--not restores’ 


Western Dept. 


ROCKFORD, ILL. 





The American 
INSURANCE COMPANY 


Home Office 
NEWARK, N. J. 
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Insurance Companies Build Many Fine New 


During the past quarter of a century 
the growth of London has been so rapid 
that a rebuilding program on a colossal 
scale was rendered imperative. Barely 
was it well under way when the war 
temporarily put an end to practically all 
new constructional work, while the 
Armistice found the situation even 
worse than before. Demand for accom- 
modation of every kind greatly exceeded 
supply. Rents rose higher than ever. 
Businesses of all kinds were prosperous 
to a degree and all required additional 
space. 

The rebuilding program was recom- 
menced in earnest, the only check upon 
activities being the abnormal prices of 
all commodities and the exorbitant de- 
mands of labor. Among the most ham- 
pered by their existing conditions were 
the insurance companies. To them the 
War had brought prosperity undreamed 
of—many had blossomed into giants 


from nothingness and the giants them- 
selves had attained to colossal figures. 
Even so, they were unable to take full 
advantage of the situation, cramped as 
Thus we find the 
insurance companies some of the first to 


they were for space 


Homes in London 


Rapid Growth of Business Brings Unprecedented Era of Construction; Some Splendid 
¢xamples of Modern Architecture; Liverpool & London & Globe Plans New 
London Home; Lloyd’s to Build New Headquarters After 149 Years 
in Royal Exchange 


By A. C. BLACKALL, of London 


embrace the rebuilding program. Archi- 
tects were called in and contracts signed 
with all possible speed until today there 
is scarcely a leading thoroughfare which 
cannot boast at least one new insurance 
building. 
Old Head Offices Outgrown 

Head offices built but a generation 
ago and believed at that time to be of 
sufficient magnitude to fully provide for 
the business of the next hundred years, 
found it necessary either to rebuild or 
to establish branches to relieve the con- 
gestion. Almost from time immemorial 
the City proper has been looked upon as 
the home of insurance, but with the 
War an enormous number of new com- 
panies came into being and literally 
honeycombed London. With the col- 
lapse of the boom a large portion of 
these were swallowed up by the older 
offices, but in the majority of cases the 
staffs and accommodation were also a 
part of the contract. On many of the 
situations thus secured branches have 
been erected by the parent company 
and thus we find new insurance build- 
ings everywhere in evidence. 

To form some idea of London’s mag- 








Imposing 


nitude the census figures of 1921 give 
the population as 7,476,168, while the in- 
sured value of the buildings at that 
date approximated $7,500,000,000. 

Great Changes In Insurance Center 

The City, however, still takes pride 
of place for insurance of all kinds and 
the changes are truly wonderful. While 
it is impossible to enumerate them all, 
a brief description of a few cannot fail 
to be of interest. 

Facing the eastern end of the Royal 
Exchange the Commercial Union Assur- 
ance Company has moved into a re- 
cently erected marine branch. 

Almost next door, the Eagle Star & 
British Dominions Company has just 
commenced work on a new structure at 
the corner of Threadneedle Street. The 
building, which will be the regulation 
height of eighty feet from the ground, 
is to be of white Portland stone in an 
adaptation of the Byzantine and Vene- 
tian styles. Above the sixth floor a 
deeply pierced arcade will give a frieze 
effect below the cornice. 
will be surmounted by a 
above which a bronze eagle with out- 
spread wings (the chief symbol of the 


The edifice 
stone dome 


Entrances 























Australian Mutual Provident Society 


Phoenix Assurance Co, 


company) will be seen. The cost of 
the building will be in excess of $400,000. 
The company’s prosperity has been 
With a cap- 
ital of $15,000,000, its ordinary share- 
holders receive 30% dividends; its total 
assets exceed $100,000,000. 
1914 the company 
erected a new head office in Royal Ex- 
change Avenue, which is now all insuf- 


little short of marvellous. 


As recently as 


ficient for the increased business. By 
acquiring the adjoining site the 
building, which will be located in 
Threadneedle Street, will have direct 
communication with the older portion, 
which at the time of erection was con- 


new 


sidered would provide adequate accom- 
modation for years to come. An inter- 
esting point is that the old Eagle Life 
Company, which was acquired by the 
British Dominions Company, originally 
was domiciled on the same spot. 

It is the only in London 
which has established an absolutely sep- 
for publicity work. En- 
tirely away from any other business sur- 
roundings, in quite a different part of 
London, it has 


company 


arate branch 


studio 
where a number of trained artists are 


established a 
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continually employed in designing and 
preparing unique and beautifully artis- 
tic pictures— all destined for reproduc- 


tien either in brochures or on prospec- 


tuses and pamphlets. The company at- 


tributes much of its this 
novel publicity scheme and its extensive 
advertising campaign. At the present 
moment it is concentrating on a scheme 
which, it is estimated, will cost at least 
$250,000, but will make the company’s 
name ring throughout the entire world. 


success to 


The new building has been designed 
by Mr. A. H. Moore, F. R. I. B. A., who 
was responsible for the company’s 
earlier efforts. 

At the corner of 
Cornhill, the 


ance Company, which was born on the 


Birchin Lane and 


Merchants Marine Insur- 
spot about fifty years ago, has just com- 
pleted a Portland 
building, the expansion of business hav- 


new massive stone 
ing rendered larger premises indispensa- 
ble. 

Almost opposite, the Union Insurance 


Society of Canton is erecting a new 


London home. The absorption of many 
other offices has so swelled its business 
that the expansion of premises was im 
perative. The have been 
treated in a simple classic style, the two 
lower granite with Portland 
stone above, while large windows have 
been provided throughout. Such offices 
required for the Society’s 
own use are to be rented. 


elevations 


floors in 


as are not 


King William Street 

Probably no street in London can vie 
with King William Street as having so 
many new and stately insurance build- 
ings. Here, at the extreme eastern end 
is the magnificent newly erected head 
office of the Guardian 
directly 


Assurance Com- 


pany facing London Bridge. 
The building is undoubtedly one of the 
finest structures in London. Of steel 
and Portland stone construction, it rises 
eight floors above the street level, the 
top being devoted to a staff restaurant 
where first class meals are served at 
One of the features of the build- 
ing is the installation of a 


cost. 


plant for 
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Part of Counter of Main Office 
Australian Mutual Provident Society 


washing, warming, and ozoning all the 
incoming air. 

An interesting innovation was made 
by the company in 1921, when it at- 
tained its hundredth year, in a novel 
bonus allotment to the employees. It is 
known as the “staff” share scheme, by 
which each member of the staff of five 
ycars standing receives one “staff” 
share for each £5 ($25) of salary, with 
a limit of 200 shares. As the shares 
stand at a heavy premium and are in 
receipt of splendid dividends the sys- 
tem is virtually a combination of a life 
and annuity policy and is greatly appre- 
ciated by the staff. 

A few doors further west the Austra- 
lian Mutual Provident Society has just 
gone into occupation of its new prem- 
ises. Started in Sydney, New South 
Wales, in 1848, the Society’s funds now 
exceed $250,000,000. 
the largest 


The company is 
purely mutual British Life 
company and stands in the unique posi- 
tion of carrying on its books $580,000,- 
000 insurance out of a grand total of 
$1,080,000,000 written. With bonus ac- 
cumulations, it over $100 per 
head of the entire Australian population. 
Commanding Block of Phoenix House 

On the opposite side of the street 
stands Phoenix House, the commanding 
block which houses the Phoenix Assur- 
ance Company. This company, which 
for 134 years has maintained its head 
oflice in Lombard Street, has erected its 
new home in King William Street, with 
frontages on Abchurch Lane and Sher- 
bourne Lane. The building, which oc- 
cupies a site of 12,000 sq. ft., is eight 
floors in height, including the basements 
and one story on the roof. The main 
facade, which rises to a height of sev- 
enty-eight feet above the street level, is 
ot the Classical Renaissance style, with 
an order of Corinthian 
the 


carries 


and 
and 


columns 
pilasters embracing second 
third floors. 

The building is entirely of Portland 
stone with the exception of the plinth 
the handsome central entrance 
flanked by Doric columns, and the two 
side entrances, all of which are in grey 


stones, 


unpolished granite. In the pediment 
over the central doorway is a large 
bronze Phoenix—the emblem of the 
company. The vestibule is entirely mar- 
ble-lined. The hall—67 feet in length, 
56 feet in width, and 19 feet in height— 
iz dominated by a central octagonal 
feature which, with an arcaded gallery 
supported on eight fluted Doric columns, 
rises through two floors and is  sur- 
mounted by a large dome light, 20 feet 
in diameter and 49 feet from the floor. 

The judicious use of but two marbles, 
the greyish green of the Campan Vert 
columns and pilasters blending with the 
light grey markings on the white ground 
of the Piastraccia wall linings, adds 
greatly to the dignity of the interior. 
Vert Antique and Tinos green are used 
in the dado and pedestals and Second 
Statuary in the main entablature and 
in the capitals and bases of the columns 
and _ pilasters. 
reliefs, 


On the walls are bronze 
modelled from the heading of 
an old policy and serving to record the 
incorporation with the Phoenix of the 
Pelican and British Empire Life Offices. 
The electric fittings are of the Georgian 
style, the installation consisting of ap- 
proximately 1,200 lamps of from 16 to 
200 c. p.—-the largest example of the 
semi-indirect system of lighting in the 
city. 

It is interesting to note that since its 
inception the company has paid over 
$500,000,000 in claims, $3,120,000 being 
the loss incurred in the San Francisco 
disaster of 1906. 

London Assurance Home 

Almost next door, standing at the 
corner of St. Swithin’s Lane, is the new 
eleven floor structure of the London 
Assurance. The area of the block is 
5,000 sq. ft. The construction is of 
brick, faced with granite and Portland 
stone. The building is planned to pro- 
vide all possible light, thus the eleva- 
tors and staircase are as nearly as pos- 
sible in the center of the site and ad- 
jacent to the open area at the rear of 
the building. The ventilation is well- 
nigh perfect, a plant for heating, wash- 


ool Tn ES 


Main Public Office 
The London Assurance: Corp. 


yi 


caves 


irg, and ozoning the air having been 
found most effective. 

The walls of the ground floor office 
are lined with Piastraccia marble and 
the ceiling is supported by circular eol- 
umns of the same material. The first 
floor is devoted to the offices of the 
various departmental managers and the 
life department; the second floor to the 
court room, directors’ luncheon room, 
and secretarial and registrar’s depart- 
ments. The company has a most inter. 
esting museum, some of the relics dat- 
ing back for 200 years when 
founded, included in which are some 
tally sticks. These tally sticks were 
originally issued by the Exchequer and 
were in use less than 100 
They consist of two parts 
the leaf. 

When the Exchequer borrowed money 
the stalk Was given to the lender and 
the leaf—the smaller portion of the 
stick—was retained by the Exchequer, 
The sticks are about two feet long and 
one inch thick and deep, the amount of 
money tendered to the Exchequer being 
notched on them. A notch one and a 
half inches.in width denoted the equiv- 
alent of $5,000, one inch denoted $500 
and three-eighths of an inch was equiva- 
lent to $50. The tally was split length- 
wise to a cross cut about three inches 
from the farther end, the smaller por- 
tion thus formed being called the foil 
and retained. The larger portion was 
known as the counterfoil or stock, and 
was handed to the company. 
modern terms 
“counterfoil.” 
were a 


it was 


years ago. 
the stalk and 


Hence the 
exchange” and 
These Exchequer. tallies 
favorite form of investment— 
thus we find the London Assurance in 
1724 issued a pamphlet, the “Broadside,” 
inviting applications for insurance and 
stated that it had in its own possession 
$780,000 in Plate tallies to offer as se- 
curity. 

The British Oak Insurance Company 
has lately moved into its new home in 
Gracechurch Street, having found it 
necessary, Owing to its growing connec- 
tions, to build premises.  Al- 
though a comparatively young office it 


“stock 


its own 








Section of Public Office 
Phoenix Assurance Co. 
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Left—Eagle, Star & British Dominions 


Insurance Co. 


Right—Century Insurance Co. 





















Below—Phoenix House of Phoenix 
Assurance Co. 








Above— 
The 
London 
Assurance 


Corp. 
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Below—Norwich Union Insurance 
Buildings 
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is spreading its wings over the whole 
world, one of its latest moves being the 
opening of a branch at 
tamia). 

The Guarantee and Accident 
Corporation has just completed a hand- 
some new West End branch in Pall 
Mall. 


Iraq (Mesopo 


Ocean 


Moorgate Street Group 

Moorgate Street boasts at least two 
notable new insurance buildings, almost 
facing one another—The Provident Mu- 
tual Life Association and the Licenses 
& General Insurance Company. The 
former company (established in 1840) 
has for many years carried on its oper- 
ations from Moorgate Street and has 
increased its business of late years so 
greatly that an extension of premises 
was found vitally necessary. With an 
eye to the future, the company quietly 
secured the block extending from 25 to 
Street 
to 59 and 62 Coleman 


31 Moorgate and running 
Street. On 


site they have erected their new build- 


back 
this 


pany, standing out in bold relief above 
the handsome entrance hall. Originated 
in 1890 to indemnify the licensed trade, 
the company soon branched out into 
other fields, acting as a non-tariff office 
until two years ago when it joined the 
association. Its income last year was 
$1,695,000 and assets $3,135,000, the re- 
turn to shareholders being 1244% free 
of tax. The building, which has only 
just been completed, comprises seven 
floors above the street level and two 
basements. It is of Portland stone, but 
a prominent and original feature of the 
external decoration is the adoption of 
ornamental bay windows on three of the 
floors, the effect of which is general en- 
richment and certainly relief from the 
usual practice. 
mosaic 


There is a magnificent 
panel on the north flank wall. 
A Striking Plaque 
The man in armour again is a strik- 
ing feature, supported in war-like 
fashion by battlements and arms. The 
work of the Plaque is Venetian, rich in 


Street. It will have an area of 80,000 
sq. ft. and will, on completion, be one 
of the largest insurance structures in 
London. It is entirely of steel frame- 
work, cased in stone, brick, and con- 
crete faced with white Portland stone. 
The flooring is entirely “Kleine.” The 
entrance is of solid granite, as are the 
base and steps. In height it is 72 feet 
from the street level to the roof, a large 
tower supporting the edifice being car- 
ried up to 90 feet. The ground floor 
is slightly recessed. Massive Doric col- 
umns support the structure. It is con- 
structed to afford the maximum of light 
and provide every modern office facility. 
The whole of the ground floor will be 
marble-lined. 
Norwich Union Distinctive 

Almost opposite stands the capacious 
London oflice of the Norwich Union 
Company. Although not the latest in- 
surance building, it is the most 
erection in Fleet Street. 
ture is from anything else in 


recent 
The architec- 
distinct 


— 


planning of the building, but add ma 
terially to its imposing appearance. Th 
main entrance is in the center of the 
frontage and has a recessed porch which 
is enclosed by handsome bronze Sliding 
gates. 

The outer doors are also strutted 
with bronze. Immediately inside the 
entrance is a spacious and lofty vesgtj. 
bule with vaulted ceiling covered with 
vitreous mosaic, in the center compart. 
ment of which is a circle depicting the 
signs of the Zodiac, while on the tym. 
panum facing the entrance is a decora. 
tive mosaic depicting St. George and 
the Dragon. The walls and floors are 
lined with Greek and Swiss Cippoling 
marbles, while the capitols of the ¢ol- 
umns, frieze, etc., are in Ormolu. The 
general public office is a circular apart: 
ment, 50 feet in diameter, covered by 
a flat dome furnished in mosaic and 
lighted by a circular skylight, 18 feet 
in. diameter. 

Designed and decorated in the style 
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United Kingdom Provident Institution 


ing, into which 
moved. 
The 


streets. 


they have only just 
building has 
An 


expedite 


frontages to both 
additional factor tending 
the building movement 
which had long been in contemplation 
was the dropping of a German bomb 
on the old premises on September 8th, 
1915, practically demolishing them. 
However, due to building being virtually 
stopped by the War, the program was 
temporarily checked. 
sists of 


ground 


to 


The building con- 
floors—six above the 
and two basements. All 
the rooms are spacious, lofty, and airy. 
The whole of the Moorgate Street por- 
tion at the right of the main entrance 
is utilized by the company, that to the 
left as a branch of the Midland Bank, 
while the entire Coleman Street side is 
occupied by the Provident Accident and 
Guarantee Company—an offshoot of the 
life office. 

The Licenses & 


nine 
floor 


General Insurance 
Company’s new building is of a far more 
ornate class of architecture, one of the 
outstanding features of which is a strik- 
ing device in bronze of a huge man in 
armour bearing the banner of the com- 























color and in excellent taste. Generally 
speaking, each department has a floor 
of its own. Great attention has been 
paid to lighting and ventilation. Two 
electric fans are in operation, one draw- 
ing fresh air into the building, which, 
before being dispersed is blown over a 
heating battery or ice (according to the 
time of the year)—the other sucking the 
foul air into a shaft which has its out- 
let on the roof. The staff is meticu- 
lously cared for, every member having 
a private lock-up cupboard, while a staff 
luncheon is a daily feature. 

The spacious board room on the third 
floor is 33 feet long and panelled in 
oak. This, coupled with a most taste- 
fully decorated ceiling in the Georgian 
style and a fine pink and white mantel 
enriched with bronze, gives the room a 
most stately appearance. 
is used in the east windows with 
good effect. The furnishings, which are 
entirely in oak, are carried out in good 
taste and harmony. 

The Gresham Life and Fire Office, 
which for generations has had its sanc- 
tuary close to the Royal Exchange, is 
erecting a large head office in Fleet 


Stained glass 
two 


Licenses and General Insurance Co. 


close proximity. A large stone arch in 
the center forms the entrance: to an 
extensive courtyard, on the left of which 
is the fire department, while the life 
business is transacted in the section to 
the right. Deeply recessed windows 
over the main floor with a series of Co- 
rinthian columns in front, supporting a 
massive projecting cornice add great dis- 
tinction to the structure, the whole be- 
ing surmounted with a carved stone bal- 
cony. 

The United Kingdom Provident In- 
stitution, inaugurated in 1840, was one 
oi the first insurance companies to rec- 
ognize the handwriting on the wall 
when it built its magnificent offices in 
the Strand, at the junction of the City 
and the West End, and was one of the 


prime movers in the Strand improve- 
ment scheme. Part of the site was 


purchased in 19038, but subsequently the 
adjoining property was acquired and 
enabled the erection of a magnificent 
modern building, providing ample ac- 
commodation for years to come. The 
irregular shape of the sife and the con- 
cave curvature of the frontage pre- 
sented considerable difficulties in the 





Guardian Assurance Co. 


o: the First Empire, it is entirely lined 
with marble and mosaic, a scheme of 
green, purple, and white relieved with 
matt, gold, and burnished glitter of the 
Ormolu bronze Eight superb 
green monolithic pilasters divide the 
hall into eight bayes and the ribs of 
the same marble carry the line up to 
the central light in the dome, which is 
framed with a great bronze, laurel roll 
edged with Cippolino marble. This roll 
is intersected at the junction with the 
ribs with cross ribbons, from which are 
suspended eight bronze electroliers. 

A frieze five feet deep runs around 
seven bays, the eighth being occupied 
by a handsome stained glass window. 
The frieze has a white statuary back- 
ground of marble on which are Ormolu 
bronze figures in high relief, while con- 
tinuity of effect is obtained by large 
bronze panels on the pilasters of the 
same level. These panels act as guides 
for radiators and fresh air inlets. 

The door architraves, radium frame 
skirtings, bases, and capitols of the col- 
umns are all of richly chased Ormolu 
bronze. The wonderful frieze in the 
general office depicts “Life,” the first 


parts. 
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Motor Union Insurance Co. 


panel being a winged figure of ‘“Immor- 
tality,’ others representing ‘a 
“Primitive Man and Woman,” 
“Virtue Repelling Vice,” “Youthful As- 
pirations” and “Ambition.” While the 
exterior compels attention, the interior 
is so beautifully appointed in every de- 
tail—practically all of which are inci- 
dent to the business transacted—that it 
would be diflicult to go away without 
being incited to leaving an insurance 
application. 
New Pearl Life Building 

The Pearl Life Insurance Co. 
recently completed the first’ section of 
its new home in High Holborn. It is 
an imposing building of solid appear- 
ance, erected in brown stone, the archi- 
tecture being in a distinct ‘class of its 
own. The building which is set back 
afew feet from the street, has a carved 
stone peristyle in front. Gigantic mar- 
ble pillars are the supports for huge, 
ornamental wrought iron gates leading 
to a large open courtyard, from which 
entrance to all the offices is obtained. 
Tesselated paving surrounds a_ huge 
marble sculptured statue in the center 
of the courtyard. 


“Force, 
“Law,” 


has 


Above the entrance 
four massive stone columns are carried 
up the height of three floogs, fom which 
iron balconies project tnt mt of the 
Windows. Over the piflayB"Is a hand- 
somely carved stone arch while a gi- 
gantic stone carved dome surmounts the 
whole. The intention is ultimately to 
build three similar sections 

At the corner of Vernon Place and 
Southampton Row, on a most command- 
ing site, the Liverpool, ‘Victoria Insur- 
ance Company have ‘commenced the 
erection of a huge new block of build- 
ings. So far only the structural steel- 
work is in evidence, but it is claimed 
that on completion it will form the larg- 
est individual insurance building in 
London. 

What is claimed to be one of the fin- 
est architectural conceptions in insur- 
ance buildings is that of the Century In- 
surance Company in the heart of Kings- 
way. One-half of the building is occu- 
bied by the company and the other by 
the parent company, the Friends’ Provi- 
dent & Century Life Insurance Society. 
Virtually this is an amalgamation of two 
offices (by purchasey* * TH? 1832 the 
Friends’ Provident MSttut@"was inaug- 
uated by members of the Society of 
Friends for purposes of mutual life as- 












Merchants Marine 
Insurance Co. 


surance, and for eighty years confined 
its operations to Friends, their families, 
1918 the 
fusion of the offices was completed and 
in 1920 the name was changed to the 
Friends; Provident & Century Life So- 
ciety, the Century Company carrying on 
the general business, while the life busi- 
ness was solely undertaken by the mu- 
tual life office. Above the main en- 
trance of the new building is a small 
but particularly fine sculpture of a 
child’s head, executed by Sir Edwin 
Lutyens, the world famous architect and 
designer of the Cenotaph to the British 
Dead of the Great War. 
London & Lancashire Addition 

The London & Lancashire Insurance 
Company is adding to its already large 
and comparatively new office in Leaden- 
hall Street, having acquired the adjoin- 
ing site which includes the Bishopsgate 
corner. Demolition is now going on and 
the erection when completed will be 
one of the many new London insurance 
landmarks. The company’s already gi- 
gantic operations have compelled it to 
look ahead for future 
Ir its museum is a interesting 
relic, in the shape of an exploded Ger- 


and business connections. In 


accommodation. 
most 










Australian Mutual Provident 


Society 


man bomb discharged by a zeppelin in 
one of the London air raids. The target 
was evidently the Bank of England, dis- 
tant about 100 yards. As an indication 
of the strength of the structure or the 
weakness of the bomb, it may be men- 
tioned that the damage was practically 
nil although it fell within a few inches 
o! the large glass dome surmounting the 
building. 

The Liverpool & London & Globe In- 
surance Company, which this 
the seventy-fifth anniver- 
sary of entry into business in the United 
States, is busy erecting a new West 
End branch at the corner of Cockspur 
Street and Whitehall. The building is a 
part of the scheme of the newly erected 
Admiralty Arch, which 
the most magnificent 
built London. 
fices in 


year is 
celebrating 


forms one of 
additions to re 
The company’s head of- 
Liverpool have 
considerably enlarged, an additional 
floor having been added, where a three 
course meal is served for 25 
much approved feature. 

The Motor Union Insurance Company, 
while not having built 
have so reconstructed 


recently been 


cents, is a 


new premises, 
and enlarged 
their building in St. James Street as to 
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British Oak Insurance Co. 


be new to all intents and purposes. 
This has been rendered compulsory due 
to the rapid development of the com- 
pany’s business, the growth of which is 
phenomenal, having spread its wings all 
over the world in the twenty odd years 
o! its and ; 
The premium income 
insurance alone is consid- 
erably over $5,000,000, being by far the 
largest of any British company special- 
izing in this class of insurance. How- 
from this, there is practic- 
known 


existence absorbed several 
other companies. 


from motor 


ever, apart 
ally insurance not 
underwritten by this company, the total 
income from all departments exceeding 
$10,000,000. 
While there 
surance 


no class of 


are many more new in- 
buildings in contemplation in 
London and throughout the entire coun- 
try, the foregoing 
are important either 
recently erected or in course of erection. 
More and more it seems to be the ambi- 
tion of the companies to own their own 
homes and this will be further 
the roll by 
increasing values of 


those mentioned in 


some of the most 


appre- 
and with 
property 


ciated as 
the 
rising rents. 


years 


and 


(Continued on page 28) 
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M. J. AVERBECK, Chairman of the Boar 


C rganized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 57 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


Western Department: 207 North Michigan Bou'evard, Chicago 


il 








C. H. COATES, President 





LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 








MAN IN HIS HOME TOWN. _THINK IT OVER! 
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When it was a question of expansion 


westward the New York Underwriters 

Agency was one of the first to offer 

this newly developed country depend- 
able insurance protection 


FTER the Civil War there were few companies 

possessed of sufficient resources to justify the exten- 

sion of their operations into western territory. The 

development of this new country was not at that time far 
enough advanced to convince capital of its stability. 

It was the inspiration of Alexander Stoddart, the 
founder of the New York Underwriters Agency, that the 
combination of four medium-sized companies would 
enable them to do collectively what they were not strong 
enough to undertake individually, and it was because of 
the application of this idea that the New York Under- 
writers Agency was one of the first to offer the West the 
protection of dependable insurance contracts. 















New York Underwriters Agency 


= A.SJH.Stoddart 
= 100 William Street New York City 


“= nie 
S* = 
“ 





The New York Underwriters Agency is an insurance underwriting headquarters that is repre- 

> sented in all parts of the country. Since 1864 this General Agency organization has been 
a factor in the economical distribution of insurance protection and it has endeavored to 
merit the position of leadership that it occupies today in the insurance world. 





ce, 
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Can Handle Lines Up 
To $5,000,000 Now 


WHY COMPANY JOINED BUREAU 








Statement of Ohio Farmers to Its 
Agents; Tells of Conferences 
Before Joining 





The Ohio Farmers recently joined 
the Western Insurance Bureau and in 
the current issue of its agency publica- 
tion discusses the subject editorially. 
The editorial is interesting as_ it 
throws some light on the present sit- 
uation in the West and also gives the 
information that the PBureau companies 
can now handle lines up to $5,000,000. 
The editorial follows: 

“J. W. Crooks, representing the Oh‘o 
Farmers Insurance Co., is a member 
of the Western Insurance Bureau. The 
addition of this company to the ranks 
of Burcau companies is generally con- 
sidered to have strengthened the organ- 
ization. 

“Application for 
made as a result of 
ferences between 


membership was 
a series of con- 
local agents and of- 
ficers. At seven of these meetings the 
agents’ opinions were asked and given, 
the vast majority being heartily in 
favor of joining. 
Talk With Agents 

“There were two chief reasons for 
aligning with the junior of the western 
company organizations. First, the Bu- 
reau stands firmly opposed to forcible 
separation. Second, iarge line capacity 
is afforded by the newly organized De- 
partment B of the Western Inter-Ke- 
insurance Burea. 

“Separation is the issue upon which 
members of the Union and Bureau defi- 


nitely disagree. The Union avowedly 
favors separation in agencies and, in 


fact, it has been said in various insur- 


ance journals that special agents of 
certain Union companies have been at 
work in the field with mixed agencies. 

“The Bureau, on the other hand, de- 
clares that it is and has been consist- 
ently opposed to the doctrine of com- 
pulsory separation. It contends that 
expenses of companies and agents are 
increas«d by multiplicity of agencies. 
The enforcement of separation is bound 
to increase the number of agents, to 
the detriment of the expense account 
of the companies and the income ac- 
count of the local agents. 

“We think this view of the situation 
is not only entirely fair and reasonable, 
but that it is based upon a sympathetic 
understanding of agents’ righ‘s. It re- 
flects the attitude of agents them- 
selves. particularly the Ohio Farmers 
men about 200 of whom indicated their 
approval cf this attitude. 

“As for carrying capacity, any Ohio 
Farmers agent now has the opportun- 
ity to accept any line or class of busi- 
ness. as was explained in President 
Hawley’s letter of November 17. Lines 
up to or exceeding $5,000000 will be 
handled, large amounts being absorbed 
by Western Bureau companies through 
the inter-reinsurance pool. Vice-presi- 
dent Crooks is a member of its execu- 
tive committee. 

“The Ohio Farmers Insurance Com- 
pany adds strength to the Western In- 
surance Bureau. In return, the Bu- 
reau gives the company greater cap- 
acity. The agents are benefited, as 
will appear more and more in the fu- 
ture,” 





DODD HEADS NEWARK SOCIETY 


Charles S. Dodd was elected presi- 
dent of the Fire Insurance Society of 
Newark at the annual meeting on De- 
cember 11. J. Prohl was elected vice- 
president, and Harriet E. Pearson, sec- 
retary-treasurer. Members of the ex- 
ecutive committee include Frederick 
Hoadley, Arthur Reeves, Frank Heller, 
Charles Lyon and Robert O’Gorman. 














O. J. PRIOR, President 





INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















Stokes to Have Post 
Of Importance Abroad 


ROYAL EXCHANGE ASSR. CHANGE 





Reported that Gayle T. Forbush Will Be 
New United States Manager of 





Company 
Everard C. Stokes, United States 
manager of the Royal Exchange, who 


since he came here a few years ago, 
has made many friends by reason of his 
charming personality and broad culture, 
is to be transferred by the company to 
an important post abroad. 

Gayle T. Forbush is associate mana- 
ger of the Royal Exchange and the 
street would not be surprised if he be- 
comes the next United States manager 
of the Royal Exchange as he is one of 
the most capable insurance men in the 
country and has a broad and very val- 
uable experience. The change will be 
effective about January 1. 

Mr. Stokes became manager of the 
Royal Exchange on January 1, 1920, 
He began his business career in the 
Commercial Bank in Scotland. This 
was in Edinburgh where he gradually 
picked up banking fundamentals and 


also spent some of his time at nights 
writing short stor:es for the newspapers. 

In 1908 he went to the Island of Malta 
for the Anglo-Egyptian Bank. His first 
insurance experience was in Egypt 
where he was appointed insurance man- 
ager of the bank, also managing the 
Bank of Port Said. He learned Arabic 
as the result of contact he had with 
the Bedouin tribes when looking over 
the cotton situation for the bank. Often 
he slept among the tribes. 

Mr. Stokes first visited this country 
in June, 1919, and his initial acquaint- 
ance among insurance men was at a 
conference of field men of the Automo- 
bile Insurance Company held in June, 
1919, at Hartford. At that time he was 
manager of the Royal Exchange at 
Cairo and he delivered a most inter- 
esting address on underwriting in Egypt. 
At the time he had been a resident of 
the Levant for ten years and in 1913 
had opened the Royal Exchange branch 
in Cairo. Before that he had been man- 
ager of the branch in Constantinople. 





THE BUFFALO’S YEAR 
Officials of the Buffalo Insurance Co. 
estimate that its loss ratio has been 
running about 45% of the premiums of 


the company which indicates that it 
will be a profitable year. Premiums 
are about 10% ahead. W. C. Truma- 


cer, special agent for the company has 
returndd from an eastern trip of some 
length. 
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The Sign 


of Good Casualty Insurance 


nd nd Accident 


Cm Limited 


OF LONDON, 


ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 
C. M. BERGER, Deputy Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 





INCORPORATED 1860 


UNITED 
HREMEN’S INSURANCE 
COMPANY 


100 William Street, New York City 








F, W. Lawson, 
Chairman of the Board 


Percival Beresford, President 

Geo. R. Packard, Vice-President 
Herbert W. Ellis, Vice-President 
Howard Terhune, Secretary 

A. H. Hellriegel, Treasurer 

Frank J. Goodwin, Assistant Secretary 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 

















Japanese Companies 
Will Survive Losses 


UNDER 10 P. C. PAYMENT PLAN 


Settlement of Earthquake Fire Claims 
Will Not Be Severe Strain; Ea: th- 
quake Company Planned 
Through the Depirtment of 
Washington 
the 
situation. In a 


Com 


merce at comes further 


information on Japanese earth 


quake loss statcmet 
issued 


that 


this weck the Department 


foreign companies in Japan 


says 
have 
liah’! 
although to 
their 


not decided definitely on their 


ity for earthquake losses 


date th’y all mainta‘n freedom 


the ins r 
well-known 


from liability by 


tion in fire 


virtue of 
policies of the 
The 
tinues with some speculation on th? 
possible effects of the 10 per cent pay 
ment on the assets of home comprnies 
and contains recommendations for a 
semi-official company to take caro of 
earthquake risks in the future. For 
the most pirt the payment of the earth 
quake losses on the 10 per cent basi 
will not injure the finance 
of the Japanese companies, 

“A cons'derable portion of the los- 
about 17 per cent, were covered 
by policics of foreign insurance 
panies operating in Japan,’ according 
to the report, and it has not been 
definitely settled vet as to what action 
they intend to take. 

“The question of reinsurance is a'so9 
still unsettled. The Japanese insur- 
ance companies had spread their risks 
by reinsuring up to about 50 per cent 
of their risks in foreign compani*s. 
These reinsurance policies,’ of 
carried the ‘earthquake clause’ and the 
insurers are not legally liable. 

“According to an estimate made by 
Nichi Nichi (Tokyo daily newspaper), 
Japanese fire insurance companies with 
few exceptions could even without the 
aid of the Government pay 10 per cent 
of their outstanding claims and_ still 
be in sound condition. The estimate of 
the N’chi Nichi which is based on the 
condition of the different companies as 
of 1921 is further strengthened by the 
fact that during the two and one-half 
years that have elapsed, each compa 
ny must have added to its assets to 
extent and wonld therefore be 
better off financially than the 1921 fig- 
ures indicate. According to this estim 
ate, the amount to be paid out exceeds 
the total assets in only three ca 
and in one of these. the Mitsubishi 
Marine Insurgnce Company, the deficit 
is accounted for by the short career of 
the company. 

How Assets Will Be Affected 

“The following table 
sets of 20 Japanese insurance compa 
nies as of 1921. and the amount that 
it wovld take to pay off 10 per cent 
of their outstanding earthquake losses: 


earthquake cause. statement con 


seriously 


ses, 


com 


COUrS®e, 


some 


ses, 


gives the as 


Estimated 
Amount To \sset \t 


Name Be Paid Out End of 1921 


Yen Yen 


Tokyo Marine 
Fire 

Tokyo Fire 

Meiji Fire 

Nippon Fire 

Teikoku Marine 000 
Yokohama Fire .. 6,050,000 
Tokyo Marine ... 73 000 
Tobo Fire 2.138 000 
Tovokuni 2 AN8 000 
Ch’yoda 3.494 000 
Taihoi Fire 2°94 000 
Toshin Fire 1 090 000 
Mitsubishi Marine 4.261 000 
Dai Ichi Fire.... 444009 
Shin Nippon 546 000 
Fuso Marine 806,000 


000 
58 000 
3.009 
>.000 


§6,599.000 
10 004.000 
14.114 000 
17.359,.000 


Fire 
Fire f 
678 000 
545.000 
3.000 


“The business status of insurance 
firms of Tokyo and Yokohama at the 


THE EASTERN UNDERWRITER 


end of 1921 stood as follows: 
Amount of 
insurance 
carried 
Yen 
26,355,000 
23,776,009 


Tokyo 


Moveab'e properties 4 
Immoveable propertics 7 
Total for 


Tokyo 150,131,000 


Yokohama 
Moveable properties 
Immoveable properties 


170,949 000 
135,519,000 
306,468,000 


Total for Yokohama.. 


Grand Total 1,456,599,000 

“Tf it is assumed that 70 per cent 
of the property insured in Tokyo and 
Yokohama was destroyed by the earth- 


quake and fire, then the insurance com- 
panigs will have to pay out, in order 
to cover 10 per cent of the losses, 
about 101,961,930 yen. It appears that 
with the assistance of the Government 
they will be able to pay 10 per cent 
and still remain in a strong position 
towards their outstanding policy lia- 
bilities outside the earthquake zone. 
“In the opinion of the Osaka Asahi 
State earthquake insurance should be 
compulsory. It points out that in view 
of the serious conseyjuences of the re- 
cent earthquake, it is imperative that 
the State should undertake the earth- 
quake insurance business. The Tokyo 
chamber of commerce holds the same 
view and has petitioned the Govern- 
ment to immediately form a semi-offi- 
cial company for the purpose. It is 
suggested this company might be or- 
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ganized at once to take over the inter. 
ests of tha existing fire insurance com- 
panies and undertake earthquake insur. 
ance as well as ordinary fire insurance 
business. The Asahi estimates that 
the total number of houses throughout 
Japan is in the neighborhood of 12, 
600,000, and that the average charge 
of 5 yen per house per annum would 
amount to 60,000,000 yen. Considering 
that Japan is a country subject to 
earthquakes, it is pointed out that this 
minimum charge for earthquake insur- 
ance would be money well spent. 

“It is unlikely, however, that any 
semi-official company, as suggested, will 
be formed to take over liabilities of 
the recent disaster, but it is very prob- 
able that some action will be taken 
along the lines suggested above to pre- 
vent similar losses in the future.” 


Season's Greetings 
to the Agents 
and Friends of the 
Fireman's Fund 








1, 1928 
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friangle Follies Of 
Home Group a Success 


STAFFS 





fHREE PARTICIPATE 





lies Occupy Boxes at Interesting 
Performance in Brooklyn 

The Triangle Follies, presented at 
ye Brooklyn Academy of Music by 
“ Home Club, of the Home of New 
ork, the Franklin Fire, and the City 
\; New York Fire, last week registered 
| big success. It was the initial effort 
fthe club along this line. For three 
months rehearsals were carried on un- 
er the direction of H. C. Wilson and 
iat gentleman deserves no little credit 
or the results attained. There were 
Kteen numbers on the scheduled pro- 
am and the numbers ran from solos 
ind monologues to ballet ensembles, 
ith Egyptian, Spanish and clog danc- 
y interspersed, and in addition there 
here Several extras. 

In the large and enthusiastic aud- 
bnce Which attended the performance 
vere several of the chief officers of 
le companies with members of their 
umily, including Charles A. Tyner, 
‘ice-president, and Wilfred Kurth, vice- 
wesident; Frank EK. Burke, vice-presi- 
nt, and Mrs. Burke; Vincent P. 
Wyatt, secretary, and Mrs. Wyatt; 
tharles A. Hulme, marine secretary, 
ind Mrs. Hulme; Henry G. Foard, sec- 


fie of Companies and Their Fami- 


etary, and Mrs. Foard; Arthur C. 
Wuillie, secretary, and Mrs. Baillie; 
Harold Smith, secretary, and Mrs. 


‘mith; Elmer C. Decker, assistant sec- 
etary, and Mrs. Decker; William Mil- 
ut, assistant secretary, and Mrs. 
Millar; Harry H. Schulte, assistant sec- 
retary, and Mrs. Schulte; Frank W. Al- 
in, assistant secretary, and Mrs. AI- 
in; W. N. Bament, general adjuster, 
nd Mrs. Bament; G. A. Blumenreiter, 
ssistant secretary, and Mrs. Biumen- 
viter. Miss Kate Ludlum and Miss 
fary Ludlum, daughters of C. A. Lud- 
jm, vice-president, were present as 
vere also Miss Helen Hulme, daughter 
ii Secretary Hulme, and Miss Helen 
Bament, daughter of General Adjuster 
Bament, 

President E. G. Snow and Mrs. Snow; 
Vice-President F. C. Buswell and Mrs. 
Buswell; and Secretary H. S. Poole 
id Mrs. Poole were unable to attend. 
Aside from the principals in the va- 
tous numbers of the program there 
va a chorus of twenty-two young 
vomnen from the various departments 
ii the three companies adding both 
face and interest to the performance. 
The program was as follows: Open- 
ng chorus and ensemble introducing 
lhe entire personnel of the cast. 

Harry Heaverside and Lester Sulli- 
‘an did an interesting singing and 
husical number. 

Leonora Spielman and “Bob” Barr 
resented “A Wedding of Jazz’ in 
vhich a ballet of twelve girls was in- 
troduced. 

One of the most pleasing numbers 
i the program was R. R. Hudson 
vho sang “On the Road to Mandalay.” 
‘r, Hudson is possessed with a beau- 
iful voice and he made quite a hit not- 
withstanding a little stage fright. 
Eunice D. King, dressed for the part, 
lid a strut song entitled “Walk, Jenny, 
Walk,” in which she was joined by a 
lallet of eight girls. 

Ethel Hammers and Alma Moser did 
‘singing act entitled “Schooltimes.” 
Attlie Hutchinson ‘and Ellen Luoma 
vere seen in Egyptian and Spanish 
tances which were given in splendid 
virit and with fine rhythm. 

The “Dreamy Melody” number, head- 
‘i by Arthur J. Cox assisted by twelve 
‘allet girls, got over big. They had 
‘respond to several encores. 

Out of the Dark” was a little black- 
laced Playlet featuring H. C. Wilson 
‘td R. A. Kenzel, while E. B. Pryce 
lid a monologue entitled “A Talk 
About War,” 










Two of the most lively numbers on 
the program featured Ed. Stinnard and 
Fred Schultheis and eight girls in 
“Jimbo Jambo,” a singing and dancing 
number, and George Hay and his gang 
composed of six of the male employes 
in a singing and dancing novelty en- 
titled ‘A Big Red Apple.” 

Other numbers on the bill were Dot 
Dixie and Sam Gray in a singing num- 
ber “A Girl That Men Forget,” and 
F, E. Farrell in an Eddie Cantor stunt. 

Following the “Follies” performance 
a dance was held in the ball room of 
the Brooklyn Academy of Music which 
was enjoyed by a large number attend- 
ing the show. 

An interesting innovation was an ex- 
tra edition of the “Triangle News,” 
the home office organ of the Home 
Group which was distributed by the 
members of the chorus immediately 
after the show. The edition contained 
a complete account of the evening’s 
activities with a number of comedy ad- 
vertisements. The edition was the 
product of the enterprising advertising 
department of the Home and its affil- 
iated companies. 





Charles Swift, an automobile dealer 
at Millbrook, N. Y., is representing the 
Automobile Dealers Preferred Mutual 
Fire. 











ADJUSTER 


Experienced underwriter, adjuster and insurance 
attorney, contemplating change, seeks responsible posi- 
tion with surety company on Pacific Coast. 


“Adjuster” 
c/o The Eastern Underwriter Company 
86 Fulton Street 
New York City 

















1871 Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
$800,000 Capital Policyholders Surplus $1,514,962 








HENRY EVANS 


NEW YORK 





Winter Automobile Business 


December, January and February are the months in which automo- 
bile premium receipts are smallest. 


Why? Largely because many agents give very little thought to the 
solicitation of automobile business in winter. They have accepted this 
slump as a matter of course. This assumption is perfectly natural, how- 
ever, as automobile insurance is generally accepted to mean insurance on 
individually owned cars. Very little attention is paid to other automobile 
lines which may be profitably cultivated. 


For instance: 


1. During winter months, dealers’ stocks are much heavier than dur- 
ing the balance of the year when cars are sold more freely. Sales being 
| slow, the automobile dealer has more spare time in which to consider his 
insurance problems. If these problems are submitted to us, we are often 
able to suggest to our agents ways in which genuine service can be given 
the assured. A live dealer is by far the most prolific source of “leads” 
for insurance on individually owned cars. Try it. 

2. Many concerns, to simplify income and excess profit tax account- 
ing, haveso arranged their insurance that policies expire at the end of 
their fiscal year. This fiscal year, for the same reason, has been made to 
coincide with the catendar year. As a result, many fleets come up for 


renewal around January 1st. This class, also, will repay your investigation. 


A copy of our leaflet, “Yours? Was It Insured” which will help in your aggressive win- 
ter solicitation for automobile business, will be mailed upon request. 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


TEN MILLION DOLLARS 


CHAIRMAN OF THE BOARD 


CHICAGO 


CASH CAPITAL 


NORMAN T. ROBERTSON 
PRESIDENT 


MONTREAL SAN FRANCISCO 
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What Happens To $100 
Of Premium Income 


EXPERIENCE IN ONE STATE 
Ohio Farmers Analysis Proves That 
Swollen Profits Charge Should Be 
Taken With Grain of Salt 





In 1922 in Ohio for every $100 it 
took in as premium income the Ohio 
Farmers made this distribution: 

Ratio of Underwriting Expense to Premium 


Income 

Underwriting expense—losses ..-$ 63.84 
\djusting losse - os 2.67 
\gent’s commissions ye os ae 
\gent’s allowances 14 
Salaries and expense f fieldmen 3.4 

Salarie ind expense of officers and 
O. employee 6.7 
Kents : : 14 
Maps and corrections = Saieahie 13 

Underwriters boards and = tariff associa 
tion ‘ 3 ; , 1.88 
Federal taxe : ae 10 
faxes on premiums ‘ . inne). 2 oe 
Insurance department licenses and fees.. 16 
Fire department taxes ; 14 
Maintenance fire patrol and salvage corps 14 
Fire Marsha] tax . ; 33 
Postage, telegram and exchange = 56 
Legal expense ; ; Rae setae ee 07 
\dvertising and subseriptions : 1.09 
Printing and stationery +e , 63 
Nudit, statistical, and library ; , ) 
Insurance : A 06 
Heat, light, power, and office supplies ; 24 
Other miscellaneous expense 27 
Potal expense . $111.53 
Reserve Unearned premium (1922).. . 62.07 
Losses (eee becevaneee 6.86 
Pee IEE Soi Sanicn o aitigeneaiicuene 09.27 
$180.80 


In analyzing these figures N. R. Chal- 
fant, of the Ohio Farmers, said in a re 
cent talk in Leroy, Ohio: 

“Our company is not responsible for 
the investment of $66.51 in losses and 
adjustments-——-it goes back to the citi- 
zens of the state. 

“We are not responsible for.the $4.46 
paid under state requirements the 
state sets the price. 

“We are responsible only in part for 
the $26.47 paid for commissions. as the 
business itself sets the rate for this 
investment. 

“We are not wholly responsible for 
the H. O, expenses of $14.09 as increase 
of premium reports and statements re 
quired by insurance departments and 
inspection boards necessitate addition- 
al clerical help and consequently in 
creased salaries. 

“Assuming that we may be respon- 
sible for the investment of 


Commissions of som iies $26.47 and , 

OL 0D, CRORES OC. os5c8ccns 14.09 we arrive at 
Potal responsibility .......$40.56 

No responsibility for losses $66.51 

No responsibility for taxes. 4.46 
Total no responsibility. $70.97 


“When making the statement that 
‘The companies can have little inter- 
est in their expenses and losses so 
long as it is possible for them to re- 
ceive from their own rating bureaus 
higher rates with which to. take care 
of expenses and losses,’ Supt. Hyde of 
Missouri makes a statement which is 
nothing more than a gross insult to a 
portion of the best brains of the coun- 
try.” 

LINCOLN FIRE ORGANIZED 
New Company of Rossia Group To Do 
Fire Reinsurance; Capital-Sur- 
plus $1,250,000 





The Lincoln Fire Insurance Company 
of New York is now completing its or- 
ganization and expects to start busi- 
ness before the first of the new year. 
The company was promoted by inter- 
ests connected with the Rossia Insur 
ance Company of America group, and 
will probably transact a fire reinsur- 
ance business. 

The Lincoln Fire has a capital of 
$400,000 and a contributed surplus of 
$850,000, all fully paid in. Officers in- 
clude Carl F. Sturhahn, president; 
A. T. Tamblyn, vice-president and sec- 
retary; B. N. Carvalho, vice-president 
and B. N. Fanchar, treasurer. 
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THE 


—to win the 
confidence 
of a nation 


HEROIC task confront- 

ed Mr. Alfred Pell when 
he undertook to establish the 
first L. & L. & G. agency 
in this country seventy-five 
years ago. 


With the aid of a testimonial 
secured from four prominent 
business men, he finally suc- 
ceeded in winning recognition 
and laying a solid foundation 
for the operations of the 
company. 


The confidence that was in- 
spired by faith in those early 
days has been justified by a 
long record of performance 
and fulfillment. One of the 
strongest assets of our agents 
today is the unlimited trust 
that is placed in the integrity 
of the Liverpool and London 
and Globe throughout the 
length and breadth of the 
nation. 


IVERPOOL, 
MBs 
a? [LONDON 


” GLOBE, 
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“Our Agents Have Beey 
Loyal,” Says Sheldon 


HIS BRIEF REVIEW OF  YRap 


American Western Department Ma), 
ager in Discussing Separation Says 
“It Never Touched Us” 


Charles E. Sheldon, western map, 
ger of the American of Newark, igs oj; 
of the dominating figures in the Weg 
ern Insurance Bureau, and one of tp 
chief advisers in the present unusual) 
interesting struggle between the 
reau and the Western Union. He qi 
cusses the situation in a letter just gey 
to his agents in acquainting them wit 
the year’s results with the American; 
Western department. The letter fg 
lows: 

To American Agents, Western Department. 

I am sure you wil] be interested and pleas 
to know that the month just closed gaye y 
the largest November business in the histo, 
of the Western Department. 

Our increase in real net premiums oy, 
November, 1922, was 16%—we usually think ¢ 
10% as normal. 

To December 1 our Western department pre 
miums for this present year reach the impor 
ant sum of $4,452,000. We had hoped we mig 
show five millions of real net premiums {; 
1923, but we now estimate the year’s premiyy 
income, after deducting cancellations and p 
insurances, at $4,850,000. 

; Our agents have been generous to us, ar 
for this and their continued loyalty we ap 
deeply appreciative—for December 1s comin; 





As for “separation,” it “never touched ys 

Less than 1% of our mixed agencies ha 
been stampeded, and the total of the premium 
of such agencies for the entire year 1922 do 
not equal the increase received in Novem} 
from one mixed agency alone, which is stand 
ing loyally. 

But let’s think of something pleasanter tha 
the present unnecessary and regrettable cor 
troversy which the so-called ‘Union’ compa 
nies have forced on their agents and ass 
clates. 

The American will have a good statemer 
January 1 as you can judge from the enclose 
slip showing October 1 figures Don’t the 
look fine! We have taken our agents into par 
nership and now have more than seven hwy 
dred stockholders in the Western departmer 
territory. American in name! American own 
ership! Providing dependable indemnity fi 
American owned property of American citizens 

With great financial responsibility, broad w 
derwriting policy, practically unlimited carry 
ing capacity, considerate office management 
high grade field men! What more could b 
desired in an agency company? Are you get 
ting the full benefit of the facilities at your 
command ? 

We look with confidence to the future, and 
wish you Happy Holidays. 


LONDON BUILDINGS 
(Continued from page 23) 

While London’s laws forbid the erec 
tion of buildings of greater neight than 
eighty feet from the ground, except ul 
der most exceptional circumstances, the 
size of some may appear small com 
pared with New York’s skyscrapers, but 
it must be remembered that the English 
insurance companies without exceptiol 
are utilizing almost all their space for 
their own requirements. The buildings 
being of almost uniform height, add 
largely to the generally improved 
scheme of London building. In many 
districts pressure has been brought to 
bear to secure harmonious architectural 
results, with which idea the companies 
in general have been in hearty accord. 
Lloyd’s Moves After 149 Years 
Lloyd’s has just completed arrange 
ments whereby it will build a splendid 
new home office structure to cost $1,200; 
000. This will be an unusual event fo 
this organization as Lloyd’s has occl 
pied its present home for 149 yeals 
Started in 1688 in Edward Lloyd’s cof 
fee house the business has grown t0 
world-wide proportions. The new build: 
ing will cover an acre of ground. 





McLean, Quirk & Rice have beet 
incorporated in New York City to col 
duct an insurance brokerage and 4 
justment business, with a capital of 
$50,000. 
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Remarkable Growth 
Of Davis, Dorland & Co. 


CAREER OF JULIAN LUCAS, JR. 


President of Big Brokerage Office An 
Expert in Several Lines; Insurance 
Law His Hobby 


Recently Davis, Dorland & Co. moved 
to 150 Nassau St., New York, after hav- 
ing been for twenty years at 
135 William Street, where the offices 
of this big brokerage organization had 
over run two entire floors of the build- 
ing. This change of address again 
calls attention to the remarkable 
growth of this office, which ranks in 
volume of business among the first 


about 





JULIAN LUCAS, JR. 


three or four brokerage offices in the 
country. 

The growth of the business and or- 
ganization of Davis, Dorland & Co. has 
been one of the most remarkable in 
the insurance husiness and the person 
chiefly responsible for this expansion 
is the president of the company, Julian 
Lucas, Jr. Mr. Lucas was one of three 
former producers for Benedict & Bene- 
dict, who left that office to form a sep- 
arate brokerage firm. Davis, Dorland 
& Co. opened a small office at 100 Wil- 
liam Street, in January 1900. Mr. Lue- 
as says: “I never had but one job.” 
But this ‘one job” was producing bus- 
iness in all departments of insurance 
for over thirty years. He started with 
Benedict & Benedict in 1889 in the of- 
fice but remained there only long 
enough to see that the real possibilities 
in the business were in the producing 
branch and he has been at it ever since. 

It was in 1904 that the firm incorpor- 
ated and moved to 135 William Street. 
The business expanded until they took 
in the entire eleventh floor, then the 
organization flowed over and began to 
fill the next available space which was 
on the ninth floor. When they had 
filled that floor it became obvious that 
something must be done to coordinate 
the organization, get it in a unit of 
space and to permit of future expan- 
sion. The situation was met by leas- 
ing the entire second floor of the large 
building at 150 Nassau Street. 

What Complete Brokerage Service Is 

The business that started in one 
room with two persons in addition to 
the partners now numbers not far from 
one hundred. In addition to the under- 
writing departments, each with its sep- 
arate branch, fire. casualty. surety, 
compensation service and life insur- 
ance, there are the technical depart- 
ments, fire engineering, safety engin- 
eering and loss and claim departments. 
The engineers of the organization are 
gualilied to take a set of plans and 
give the most expert advice. This ser- 


vice organization grew with the large 
accounts that became part of the clien- 
tele of the office. 

“I suppose our growth is due as much 
as anything to two things,’ said Mr. 
Lucas in talking to a representative 
of The Eastern Underwriter about the 
company’s development. “One of these 
is that we kept advancing our stand- 
ards as to what constituted ‘complete 
brokerage service’ which has been a 
kind of watch-phrase of mine, so we 
have been two or thrce jumps ahead 
of the demands made upon us. And 
the other is that our ‘complete broker 
age service’ is not for large clients ex- 
clusively. Every one of our solicitors 
knows that his smallest customer will 
get full service and a personal call 
from an expert of this office if he wants 
it or needs it.” 

Has Intimate Knowledge of Law 

Mr. Lucas has a reputation in the 
insurance district as a specialist in 
certain branches of the business, and 
many who have business relations witn 
the office believe that he is a iawyer be- 
cause of the knowledge he has and his 
familiarity with current decisions. 

“To give real service to clients the 
broker must know something of the 
law,” said Mr. Lueas in response to 
a question as to how he acyuired his 
egal knowledge. “I do not give le- 
gal advice; that is the province of the 
lawyer, but I do believe that the ser- 
vice of our organization should include 
the knowledge and ability to see that 
our clients are given the protection 
that they should have, and as a mat- 
ter of law the broker is presumed to 
have the requisite knowledge and skill.” 

Advance sheets of legal decisions in 
insurance cases come to Mr. Lucas and 
are read by him. If they are of im- 
portance they are filed in his private 
office where he can refer to them quick- 
ly. 

Mr. Lucas has no little acquaintance 
with the law of negligence and watch- 
es closely those damage suits in which 
his clients are interested, and espce 
jally those in which the resultant dam 
ages mav be in excess of the policy 
limits. He has a splendid command of 
the subject and can recite from mem 
ory many of the more important cases 
that have been litigated. 

In the particular field of law involv 
ing the liability of the seller of food 
products, better known as “Foreign 
Substance Cases,” Mr. Lucas would 
qualify as an authority. 

Some time ago one of Mr. Lucas’ 
clients carrying a public liability pol- 
icy was defendant in a case which es- 
tablished the law on _ this subject 


wherein it was held that with the sale 


of food products goes an implied war 
ranty of their fitness for human con- 
sumption. A large amount of this 
class of business is written through 
Davis, Dorland & Co., for the manufac 
turers of food products, chain stores 
and similar accounts of clients having 
need for this protection. The “Foreign 
Substance” feature is covered by a 
rider on public liability policies. 
His Varied Activities 


On numerous 


occasions Mr. Lucas 








The Company an Agent is Proud to 
Represent 





RALPH B. IVES, President 


A Company which is Proud of the Agents 
who Represent It 


Superior Service for Agents and Brokers 
Binding Facilities for Any Part of the United 
States, Canada, or Cuba 


Speedy Delivery of Policies 


THE ATNA (FIRE) INSURANCE COMPANY 


Wants More Good Agents for Unassigned Localities 








has been asked to arbitrate in disputes 

between insurance companies and brok 
ers or with assureds because of his 
wide experience and the confidence 
held in his personal judgment. It is 
not an uncommon occurrence for com- 
petitive brokers to consult with him on 
their own cases and his advice is al 
ways freely given. 


Mr. Lucas has addressed all kinds of 
bodies on fire and casualty insurance 
and appeared at many hearings involv 
ing insurance questions, and has dis 
played a thorough knowledge of the 
workings of insurance law and prac 
tices of the field as well. 


Mr. Lucas is a dynamo for work but 
he plays just as hard as indicated by 
the list of his golf clubs: Garden City 
Country Club, Cold Stream Golf Club, 
Hempstead, L. [., and Sea View Golf 
Club, Atlantic City, N. J. Mr. Vucas’ 
reaction to golf is revealed in this in 
cident he told: One day he was play 
ing goif with his twenty year old son, 
Ralph L., who is a very good player 
and generally wins the matches when 
his father is his opponent, but on this 
occasion Mr. Lucas had him down. 
“Well, father,” said Ralph, ‘It looks as 
though you were out here 
the same purpose IT am 


today for 
exercise.” 

The officers of Davis, Dorland & Co. 
are president, Julian Lucas, Jr.; vice 
presidents, J. O. Dorland, C. B. White, 
A C. He geman and $. L. Asche; 
urer, R. PL Dorland; and 
C. A. Van Doren. 


treas 
secretary, 


The annual meeting of the Board of 
Underwriters of New York (marine) 
will be held on January 10, 1924. 
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83 Maiden Lane, New York 
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Royal Exchange Assurance 


LONDON, ENGLAND 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STAT#S BRANOH: 


55 Fifth Ave. - New York 


WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIO DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 




















——— OHIO FARMERS 
INSURANCE CO. 
SHEVLIN AGENCY, Inc. ees 
11@ William Street GENERAL AGENTS New York, H. Y. — 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS LE ROY, OHIO 
Excellent Facilities fer Handling Suburban Business Phone enmnanent — i = 








MUTUAL CONFIDENCE 
FOUND. 


The agents of the Ohio 
‘armers have implicit confi- 
dence in the management. 
There is no suspicion lurking 
in their minds as to whether 
they are being dealt with 
honestly and frankly. They 
realize that the management 
regards them as an integral 
part of the organization vital 
to its welfare. They deserve 
square treatment and they 
get it. 
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Port Conditions In 
Yokohama Described 


BY EYE WITNESS TO 
German Advises His Companies Not to 
Pay Total Losses Until Claims 
Are Thoroughly Investigated 


SCENE 


One of the first detailed descriptions 
of port conditions at Yokohama follow- 
ing the great earthquake disaster on 
September 1 has come to hand through 
German sources. A correspondent in 
Japan for “The Marine Underwriter,” 
published in Berlin, and evidently also 
an expert surveyor, made a_ personal 
trip along the waterfront in Yokohama 
within a short time after the disaster 
to investigate the extent of damage to 
merchandise which was probably in 
sured with European or American mar- 
ine insurance companies. 

The report follows: 

“The damage in Yokohama is much 
worse than I assumed when writing my 
last report. The town, with the for- 
eign colony and the residential quar- 
ters of foreigners on the bluff, is com- 
pletely destroyed. Not a house remains 
standing. As port and town Yokohama 
has ceased to exist. All steamers are 
discharging their Yokohama cargoes in 
Kobe, where the Yokohama post is also 
distributed. 

“The question now arises as to how 
underwriters will act towards the in- 
sured whose goods have been burnt. 
All the wharves are said to be burnt. 
On land there is no chance that any 
documentary proofs are to be found. 
The catastrophe took place at noon 
when all the offices were in full swing, 
all safes open and all books and doc- 
uments lying about on the desks. With- 
in two minutes the whole town was in 
ruins and burning on all sides. There- 
fore nothing could be saved. 

“The last documents, therefore. are 
the receipts on board the various steam- 
ers for the goods which have been 
landed. The customs have no. proofs 
of what has been cleared. and the 
ship’s agents and stevedores have lost 
all their records. There is. therefore, 
a danger that importers having already 
received their goods wil. if their pol- 
icies have not expired, file claims for 
losses as if they had taken place by 
fire on the wharves. I am leaving for 
Yokohama today to personally look into 
the matter. All los’es will be total 
losses, for nothing remains of Yoko- 
hama. 

“The tidal wave never entered the 
bay of Tokio. and on'y occasioned dam- 
age on the Pacific Coast of Japan. All 
the water at Yokohama appears to 
have been subterraneous water brought 
up by the earthquake.” 


Much Cargo Undamaged 


A further report runs as follows: 

“To begin with I would advise un- 
derwriters not to pay claims for total 
losses until they have been thoroughly 
investigated. The insured are of the 
opinion that all their property has been 
lost. This is by no means the case. 
I have wandered through all the sheds 
along the wharves, and notwithstand 
ing robbery and fire, found auite a 
large amount of undamaged cargo. p9r- 
ticularly machines, paper. iron goods 
and pianos. Enclosed I am sending 
vou a small sketch of the sheds on the 
quay, about which I would say: 

No. 1 & 2 do not come into consid- 
eration for imports from Europe. 

No. 3 partially collapsed and burnt. 
The rest robbed. 

No. 4 appears to have been empty. 
Almost intact and now under repair. 

No. 5 almost in order. Contains 
large quartity of paper. general cargo 
and pianos in good condition, 


No. 6 collapsed and burnt. Machin- 
es and some iron goods saved. Between 
stores 4, 5 and 6 large quantities of 
machines and iron, undamaged, are 
stored in the open air. 

Nd. 7 in excellent condition, but rob- 
bed. 

No. 8 partially collapsed and badly 
damaged by fire. 

No. 9 completely collapsed and burnt. 

No. 10 almost in order, but contains 
little cargo. Now undergoing repairs, 
and is used as food store by the Jap- 
anese Navy. 

No. 11 collapsed and burnt. Some 
quantity of sheet-iron, etc., still lying 
about. 

No. 12 hopeless. 

Bonded and Public Warehouses 

Yokohama Soshin Yoko—Totally des- 
troyed by fire. 

Yokohama Main Customs and Cus- 
toms Bonded Warehouses Totally des 
troyed by fire but some of the machines 
lying about in the open air might still 
be used. 

Nippon Yusen Kaisha Godowns—To- 
tally destroyed by earthquake and fire. 

Senyo Soko No. 1—Partially  col- 
lapsed, burnt and robbed. 

Senyo Soko No. 2--Intact, but rob- 


bed. 
“The goods robbed and stolen rep- 
resent enormous amounts. This was 


caused by the authorities. in the gen- 
eral anarchy which reigned during the 
first few days when the population was 
erying out for food, instead of distrib- 
uting the stored victuals, simply throw- 
ing open the sheds and_ stores, into 
which the mob poured. tearing every- 
thing to pieces heedless of the contents. 

“In the meantime I have issued in- 
structions to all interested parties to 


send their people out to search for 
their goods, and to put before me 


proofs that the goods had actually 
been discharged from the ships and 
were still lying on the Hatoba (wharf), 


also to find out ag far as_ possible 
the cause of the loss. During my next 
visit I shall inspect damaged goods 
and examine all documentary proofs. 


The number of the shed at which the 
steamer discharged her cargo will give 
me a fair idea as to whether anything 
can have been saved or not. 

“The continuous earthquakes cause 
quite a large amount of trouble. still. 
and some occur every night. The 
shortege of drinking water caused by 
the bursting and destruction of the 
water mains is very disagreeable. Yoko- 
hama has ceased to exist as a town. 
and two-thirds of Tokio has been deg- 
troyed by fire.” 





SAMUEL BIRD BACK 
Samuel Bird, of Talbot, Bird & Co., 
was scheduled to arrive yesterday in 
New York from his latest trip to Eu- 
rope. 
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Chester M. Cloud 
Metropolitan Agent 


Automobile Dept. 


The Home Insurance Co., New York 
59-61 Maiden Lane 


John 1363 











CHANGE EXPORT STATISTICS 
To Be Compiled Henceforth in Wash- 
ington To Show States of Origin; 
Seek Exporters’ Aid 





Beginning with January 1, 1924, the 
Department of Commerce at Washing- 
ton will compile statistics of exports 
by state of original shipment in compli- 
ance with the demand of shippers in 
the interior, particularly the middle 
western states. Heretofore the statis- 
tical reports have shown only the ex- 
terior port from which such exports 
cleared for the foreign country. 

The .new report will not show the 
exports of all products traced back to 
the original state of production—that 
would be quite impossible. The staple 
agricultural products of the Mississippi 
Valley states are to a great extent 
shipped from the original state of pro- 
duction to northern or eastern concen- 
tration points. They may change 
hands several times before the sale to 
a foreign country is completed, and in 
many cases they lose their identity as 
to state of production by the time they 
reach the seaboard. 

This statement applies also to many 
manufactured articles, orders for which 
are placed with the export agencies lo- 
cated at the seaboard who distribute 
them to mills located in different states. 
The finished products are shipped from 
the mills to the seaboard and there as- 
sembled and shipped out as an entirety. 
All shipping documents are prepared at 
the port, and it would be impracticable 
to require the export offices to segre- 
gate the products by state of origin in 
the shippers’ export declarations. 


BUSINESS CONTINUES DULL 
As the current year draws to a close 
marine underwriters in the local mar- 


ket do not appear over-enthusiastic 
about prospects for expanding busi- 
ness. Many complain grievously of a 


lack of new accounts and of their in- 
ability to keep rates up. Even new 
declarations on old accounts continue 
to come in slowly. Only an absence 
of very heavy losses has saved the mar- 
ket this year from being a losing one. 
If there are any profits on 1923 business 
they will be slim, but there are hopes 
for such profits if the Japanese claims 
do not reach too great a total. 








GENERAL AGENTS WANTED 





Organized 1824 
UNITED STATES LLOYDS, fac, 
ef NEW YORK, N. Y. 
Incorporated 1918 


1-3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1886 
THE TOKIO MARINE AND FIRE 
INSURANCE 


LTD., OF TOKIO, JAPAN 
(Marine Departm 
Incorporated 1879 


APPLETON & COX, Inc., Attorney 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 
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LABOYTEAUX GIVES LECTURE 

G. B. LaBoyteaux, president of La- 
Boyteaux & Co., marine insurance brok- 
ers, spoke on the function of the brok- 
er before the marine insurance class 
of the Insurance Institute of America 
last Thursday. William H. McGee gave 
a lecture yesterday on the principles 
of marine insurance, with special em- 
phasis on the construction of policies. 
A. L. Goldby, one of the underwrit- 
ers associated with Mr. McGee, will 
give his postponed talk on insurance 
conditions in London next Thursday at 
1 o’clock at the board room of the New 
York Board of Fire Underwriters, 123 
William Street. 

Mr. La Boyteaux substituted for his 
brother, W. H. La Boyteaux, president 
of Johnson & Higgins. For the most 
part his address dealt with fundamen- 
tal theories and practices of marine 
insurance brokering. He deviated from 
his set talk for a moment to make a 
plea that applicants for broker's | li- 
censes be compelled to pass more rig- 
id examinations than they do at pres- 
ent. There are too many brokers, he 
said, who are not fully competent to 
handle marine insurance lines, and the 
only means to safeguard the shipping 
public is to raise the standards that 
must be met before permission is grant- 
ed to solicit accounts. 





FEW CHANGES IN MARINE BILL 

With the opening of the New York 
State Legislature on January 2 marine 
underwriters and their counsel, Barry, 
Wainwright, Thacher & Symmers, are 
egain giving thought to the introduc- 
tion of legislation designed to change 
taxes on marine insurance from im- 
posts on premiums to taxes on_ net 
profits. A bill embodying these 
changes in the law was introduced last 
session and carried through to almost 
final passage, but was killed in the jam 
of bills which was being rushed through 
at Albany in the closing hours of the 
legislature. The bill to be introduced 
next year will conform in all major re- 
spects to the measure defeated last 
spring, according to present reports. 
There is every hope to believe that 
greater success will attend the marine 
unddrwriters’ efforts this time than last. 
The principal cause for delay in the 
last session was the scrap over the ap- 
pointment of a head to the Tax Com- 
mission. When a new commissioner 
was appointed finally more than half 
the session had elapsed. 





MARINE COMPANIES EXAMINED 
In anticipation of the merger of the 
United States Lloyds and the Mer- 
chants & Shippers the New York In- 
surance Department has made an ex- 
amination of the finances of both com- 
panies as of August 31, 1923. The 
report on the Merchants & Shippers 
shows total admitted assets of $628.667, 
total liabilities of $163,290 net surplus 
of $215,376, which with its $200,000 cap- 
ital gives a surplus to policyholders 
of $465,376. The condition of the Unit- 
ed States Lloyds follows: Total admit- 
ted assets, $3,783,879; total liabilities. 
$2,152,293; net surplus, $831,585, which 
with its capital of $800.000 gives a sur- 
plus to policyholders of $1,631,585, 
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CASUALTY AND SURETY NEWS 














Independence Makes 
N. Y. Appointments 


TRANSFER ANDERSON '- HERE 





Will Represent Home Office; Troutman 
Made Manager Casualty Dept.; 
Duff Manager of Surety 


The Independence Indemnity  an- 
nounced New York appointments this 
week, E. B. Anderson, second vice- 
president at the Phiiadelphia office, has 
been transferred to the New York office 
as a special representative of the home 
office; Nat Troutman, who has been 
ass'stant manager of the New York of- 
fice, has been made manager of the 
casialty department, and Walter H. 
Duff, who has been superintendent of 
the surety department, has been made 
manager of that department. 

Mr. Anderson started with the Met- 
ropolitan Plate Glass Insurance Co. in 
1895 and in 1907 went with the Cacualty 
Company of America. From 1911 to 
1922 he was with the Royal Indemnity 
with exception of 1918-20 when he was 
secretary of the Burglary Underwrit- 


ers Association. In November, 1922, 
he joined the Independence in Phila- 
delphia. He stands unusually well 


throughout the fraternity. 

Mr. Troutman started with E. E. 
Clapp & Co. under Edward Griffith and 
Charles Bellinger a number of years 
ago. He then went with the Aetna Life 
to develop accident and health. For 
a short time he was with the Uniteé 
States F. & G., and in 1913 he went 
with the Globe in general developmeni 
business and it was there in lining up 
agents and brokers in production thet 
he did his best work. There his p»p- 
ularity in this territory became so evi- 
dent that several companies offered 
him propositions, and he accepted a 
proposition from the Independence to 
become assistant manager of the M°t- 


ropolitan office. That was in the 
spring of 1928. 


Mr. Duff started with the Title Guar 
antee & Surety Co., settling contract 
losses in Colorado. Later he was trans- 
ferred to Kansas City, Mo., as assist- 
ant manager of the branch office. Two 
years later he was transferred to Den- 
ver as assistant manager of that 
bronch. The American Surety got the 
Title G. & S., and he remained assist- 
ant manager at Denver for the Ameri- 
can. In 1914 he went into the engin- 
eering and contracting business for 
himself. In 1923 he became assistant 
manager of the fidelity and surety de- 
partment of the Independence Indem- 
nity. 

OPENS NEW OFFICE 

Albert LeBeau, who has been in the 
insurance business in the southern sr ¢- 
tion of Buffalo for several years, and is 
one of the oldest and best known insur- 
ance men in the city, has opened new 
offices at 74 Cazenovia Street. Mr. 
LeBeau is vice-president of the Charles 
F. Joyce Company, one of the largest 
agencies in Buffalo. 





A. H. ZINK GENERAL AGENT 





Ballard McCall left Tuesday for Cali- 
fornia accompanied by Mrs. McCall. 
They expect to be on the Pacific Coast 
for about four months. 





John G. Yost, assistant secretary of 
the Fidelity & Deposit, who has been 


at the: Chicago executive office for sev- 4) 


eral months has returned to the home 
office in Baltimore. 





Albert H. Zink, 222 Prudential Build- 
ing. Buffalo, has been annointed gen- 
eral agent for the Metropolitan Casual- 
ty of New York. 


Early Estimates Of 
Business for 1923 


COMPANIES SHOW INCREASE 
Globe’s Net Writings Will Be About 
$15,000,000; New Amsterdam Pre- 


mium Increase of Over Million 


It is too early yet to estimate what 
all of the casualty companies will do 
in round figures in 1923. The Eastern 
Underwriter has received some infor- 
mation on the subject which is pre- 
sented herewith to its readers. Com- 
panies are making good increases, but 
from various sources it is learned that 
loss ratios in several departments, par 
ticularly compensation and fidelity and 
surety have been heavy. 

Estimates received by The Eastern 
Underwriter to date follow: 

The United States Fidelity & Guar- 
anty reports that very substantial in- 
creases were made in 1923 in assets 
and premiums. 

The Globe Indemnity will wind up 
the year with net writings of approx- 
imately $15.000,000. 

$8,500,000 Pr:mium Income 

The New Amsterdam Casualty esti- 
mates that its premiums for the year 
will be $8,500,000, an increase of about 
$1,000,000. Its assets will be in excess 
of $12,000,000 at the close of the year. 

The London & Lancashire Indemnity 
will show an increase in its premium 
volume of about 25 per cent. 

The United Life & Accident, of Con- 
cord, N. H.. will wind up the year with 
premiums for its accident department 
of about $110,000. 

The Preferred Accident will show a 
considerable increase in its assets and 


its premium income will more than 
hold its own. 
Georgia Ca ualty’s Yea: 
The Georgia Casualty Company is 


having the best year in its history. Its 
net premium income will be $2.750,000, 
an inerease of approximately $650,000 
over the preceding year. This), of 
course, will necessitate an increase in 
its reserve of something over $250,000 
and after taking care of this tremen- 
dous increase in reserve, its net sur- 
nlus will be approximately $200000. 
The Georgia Casualty is now having 
its charter amended so as to permit 
an increase of its capital stock to $500,- 
000 with a corresponding increase in 
its net surplus. 

The net premium income of the Con- 
tinental Casnalty for 1923 will approx- 
imate $1.120.000 and its assets at the 
close of 1923 will be something in ex- 
cess of $12,000,000. 

The Great American 
wind up the year with 
$400.000 of premiums and 
assets, 


Casualty will 
approximately 
$400,000 of 





NEW SPECIAL AGENT 
Leonard M. Carroll has be n= an- 
pointed special agent for the Hartford 
Accident & Indemnity to cover Penn- 
sylvania, West Virginia and eastern 
Ohio. Headquarters at 90 Vandergrift 
Building, Pittsburgh. 
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Creates New Bill To 
Stop Sale of Weapons 


ASKS CONGRESSIONAL ACTION 





Chief Magistrate McAdoo’s Act Aims 
at Source of Crime; Proposes High 
Taxes on Certain Firearms 


William McAdoo, chief magistrate of 
New York City, has prepared a bill to 
be introduced in Congress, called the 
Pistol Act of 1924, prohibiting the en- 
try into the United States and levy- 
ing of an excise tax on certain weap- 
ons. This bill is designed to make it 
impossible for persons, meaning indi- 
vidual partnership, corporation or asso 
ciation, to obtain weapons and _ there- 
by stamp out to a large extent the pre- 
vailing crime in the country. 

Under the bill it is proposed to make 
it unlawful to import or bring any pro- 
hibited weapon into the United States 
or any territory under its control or 
jurisdiction. The term “prohibited 
weapon” means any revolver, p‘stol, 
cartridge loadec or unloaded for use 


WRITES CHECK ALTERATION 

The G@neral Indemnity Corporation 
of America, which was admitted to 
Virginia this week, will supply check 
alteration cover for the Todd Protecto- 
graph Company, which provides its 
customers with that additional form of 
guaranty. 
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FIRE AND LIFE . 


7 aASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 47" & WALNUT STS. 





PHILADELPHIA 








in revolvers, firearm silencer, and any 
of their parts. 

It is proposed that there shall be 
levied, collected and paid on each pro- 
h'bited weapon, manufactured in the 
United States and sold, exchanged, giv- 
en away, or removed for use of sale, 
exchange or gift, a tax of $100, to be 
paid by the manufacturer thereof. Th’s 
tax applies as well to any individuals 
selling the prohibited weapons. It is 
also proposed to levy a tax at the rate 
of $1 for each loaded eartridge and 
half the amount for an unloaded ecart- 
ridge. 


EMPLOYERS ASSOCIATION GROUP 


California Law Permits Employers As- 
sociation to Carry Group Policy; 
Big Case Planned 
Fifteen to twenty thousand indus- 
trial workers in various industries in 
San Francisco are expected to be in- 
cluded in a group policy now being ne- 
gotiated by the Industrial Association 
of San Francisco with a life insurance 


company. This plan is made possible 
by the California law which permits 


the insurance company to consider the 
trade association of the employers in 
any craft as a common employer for 
the whole trade. An employe may go 
from one employer to another, under 
this plan, but so long as he remains 
under an employer in the association 
his group insurance remains in force. 





N. J. SELF-INSURERS MEET 

A meeting was held in Trenton last 
week by Edward Maxson, commission- 
er of banking and insurance of New 
Jersey, on his recent ruling that requir- 
ed increased deposits to be put up by 
employers carrying their own risks un- 
der the workmen’s compensation law. 
The self-insurers feel that the new re- 
quirements under the ruling are rather 
burdensome and the meeting was in the 
form of a rehearing. It was decided 
to appoint a committee of five, repre- 
senting the self-insurers to work with 
Mr. Maxson on a plan for regulating 
self-insurers, embracing such a finan- 
cial guarantee as is contemplated by 
the amended compensation act. 
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HEALTH CHANGES 





Connecticut General Life’s New Forms 
and Rates Effective on 
January 1 
The Connecticut General announces 
the following health insurance changes 

effective January 1: 


1. A new form of health policy paying indem 
nity for total disability beginning with the 15th 
day of disability and providing > weeks’ cover 
age, including urgical and hospital benefits, 
will be issued at a premium for each $5.00 
weekly indemnity, ages 18-50, $6.00; age 1-60, 
$9.50 

2. A new form of health policy paying full 
indemnity while confined to the house and one 
half indemnity fer non-house confining illne 
beginning with the I5th day of disability, and 
providing 52 wecks’ coverage, surgical, and ho 
pital benefits, will be issued at a premium for 
each $5.00 weekly indemnity, men, age 18-50, 

OO; ages 1-60, $7.50; women, ages 18-50, 
$7.00; ages 1 , $9.50 

3. Rider providing life indemnity for disability 
due to sickness, will not be issues 

4. The commission on health policic Form 
H.B. and S.H. and on the health portion of the 
premiums on disability policies Forms FS. and 
G.H.B. issued on and after January 1, 1924, will 
be reduced 5 (new policies only) 

Policy Form S.1 The premium for age 

1-60 will be inereased to $13.00 for each $5.00 
weekly indemnity 

( ’olicy Form F.S The following increase 
in premiums tor axe 1-60, each $1,500) prin 
cipal sum and 00 weekly indemnity, ‘Select”’ 
and “Preferred,” $18; “Extra Preferred,” $19; 
“Ordinary,” $21.50 

Unlevel insurance, each additional $5.00 week 
ly indemnity, “Select” and “Preferred,” $16; 


“Extra Preferred,” $16.60; “Ordinary,” $18.10, 


IN TOWN LAST WEEK 
Wilmont M. Smith, secretary” in 
charge of the fiddfity and surety de 
partment at the home office of the 
Aetna Cusualty & Surety, was a visitor 
in town last week. 





J. W. Thompson, superintendent of 
agents of the Eastern Department of 
the Continental Casualty, returned last 





NEWARK SCHOOL A SUCCESS 
Executives of United States National 
Life & Casualty To Attend 
Banquet 


The school of accident and health in- 
surance of the United States National 
Life & Casualty Co., held in Newark 
for three weeks, was a success in ¢’very 
particular. Not only were there a 
large number of students and a fine list 
of speakers, including James V. Barry, 
T. B. Donaldson and the hed of the 
Maryland Insurance Department, but 
the agents went out and sold weekly 
health and accident in fine volume. 

A banquet will be held tonight at 
the Robert Treat in Newark. It will be 
attended by President A. M. Johnson; 
C. H. Boyer, vice-president and general 
manager; and others. Dr. W. A. Gran- 
ville has directed the course. 


PRESENTED WITH BRONZE BUST 

At the regular December meting of 
the Board of Trustees of the American 
Surety Company held Tuesday, Decem 
ber 18, a bronze, statuette, “The Bronco 
Buster,” by Remington, was presented 
to President F. W. LaFrentz upon the 
completion of thirty years in the com- 
pany’s service. The prysentation was 
made “with the best wishes of the 
stockholders, the trustees and the offi- 
cers and employees of the: company for 
his welfare and happiness.” 





AD MAN JOINS GLOBE FORCES 

Arthur Neugebauer, at one time a 
member of the advertising department 
of the Home of Now York, and for the 
past two years in charge of the adver 
tising department of the Standard Acei 
dent Insurance Company of Detroit, 
Michigan, is now connected with the 
Globe Indemnity as superintendent of 


AETNA LIFE CHANGES HERE 


Jameson, Manager of Fidelity and Sur- 
ety; Southworth, Associate Man- 


ager; Auto Department 
Merged 
Manager Turn, of the Aetna Life, 


New York office, announced several 
changes of importance this week, hing- 
ing on the recent election of Wilmot 
M. Smith as secretary, fidelity and sur- 
ety department at the home. office, 
Hartford. M. A. Jameson has been ap- 
pointed manager of the fidelity and 
surety department here and KE. B. 
Southworth, Jr., associate managar. 
W. H. Jenkins has been appointed sup- 
erintendent, fidelity and surety claims 
division, New York office. 

Added — responsibilities 
placed on T. U. Lyman, manager of 
compensation and’ liability, New York 
office, by amalgamating that depart- 


have bean 


ment with the automobile department, 
Mr. Lyman having charge of both. Ha 
will be assisted in automobile under- 


writing by Leo Williams, now made as- 


sistant manager of the New York of- 
fice’s auto department. 
GOING WITH INDEPENDENCE 
Philip Schweitzer, compensation and 
liability underwriter of the Globe In- 
demnity, is leaving that company Jan- 


uary 1 to become manager of the cas- 
ualty department of A. W. DeMott & 


Son, genaral agents of the Independ- 
ence Indemnity in Brooklyn. Mr. 
Schweitzer has been with the Globe 
for about eight years, prior to which 
time he was with the New Amsterdam 
Casualty at Naw York. 





TO HOLD EXAMINATIONS 











Cash Capital $1,500,000.00 





FIDELITY and SURETY | 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 





Executive Offices 


830-836 Union St., 
New Orleans 


Great Eastern Dept. 


100 Maiden Lane 
New York 




















ZURICH ANNOUNCEMENT 
Company Opens Claim Department in 
Yonkers; Robert B. Sedgwick 
Will Be in Charge 
On December 10 the Zurich opened a 
claim department in Yonkers, which 
will confine its services to Westchester 
County exclusively. The office is lo- 
cated in the Proctor Theatre Building, 
55 South Broadway, Yonkers. Robert 
B. Sedgwick is in charge. He is a resi- 
dent of Peekskill and enjoys the ac- 
quaintancs: and confidence of the entire 
Westchester agency force of the com- 











Saturday from a visit to the agencies its Advertising and Development De The Casualty Actuarial Society will pany. 
in Northern New York and Pennsylva partment. hold its annual 1924 examinations on 
nia. a May eighth and ninth. Application 
Thomas C. McLaughlin, formerly as- blanks can be obtained from Richard Clyde KE. Dalrymple, formerly man- 
sistant manager at the Milwaukee Fondiller, secretary-treasurer of the So- ager of the Travelers Insurance Com- 
E. E. Rice, of Boston, Mass., a group branch office of the Travelers has been ciety, 43 Cedar St., N. Y. City, and must pany’s branch office at Des Moines, has 
disability specialist, was in town last “npointed to succeed Mr. Dalrymple at be received prior to March 1, 1924. The been appointed manager casualty lines 
week Des Mo'nes. examination fee is $5. for Minneapolis. 
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READJUSTS RATES 


travelers Changes on Certain Old 
Health Insurance Forms; Why 
Revision Was Made 


The Travelers has increased the 
health rates on certain old policy forms, 
primarily on those paying for partial 
jisability. The new rates will become 
effective January 1 and will apply on 
renewals aftar the first of the new 
yar and on new business. 

“In making known the adjustment of 
certain rates the company calls the at- 
wntion to the fact that for a number 
pf years under cerain forms of health 
Insurance, the loss cost, plus loss ex- 
yense, has exceeded the net premiums 
received by a large margin. Through 
process of selection, every possible ef- 
fort has been made to remedy the sit- 
yation in the expactation that the mor- 
pidity rate would improve and the nec- 
sity be avoided for an increase in 
mtes. Experience continues to be un- 
satisfactory. 

After several years of excessive loss 
ratios and having tried every expedient 
io save the situation, it finally becomes 
necessary that old premium rates on 
ertain forms of health insurance be 
radjusted on renewals to conform to 
present rates. 

The rate on the life indemnity health 
contract, one of the covers affected, 
ying partial disability, has been in- 
erased on the ages from eighteen to 
fifty by $2 for each $5 per week indem- 
nity and increased on the ages from 
fifty-one to fifty-five by $3 on the same 
iasis. The rates on the fifty-two week 
health coverage policy, also paying 
yartial disability has been increased by 
NAO on the ages, eighteen to fifty 
and $2.50 on the ages, fifty-one to fifty- 


five, 





The Barrow-Gallager Agency, Ine., 
will conduct an insurance and realty 
ffice at Hoosick Falls, N. Y., with a 
capital of $10,000. 





Experienced 








WANTED © 


“Field Representative” 


‘asualty and surety field representative 
familiar with the southwest territory, to establish agency | 
connections. Give age, experience and salary required. | 
“Field Representative” 

c/o The Eastern Underwriter Co. 


86 Fulton Street | 
New York City 








AETNA’S HEALTH ACTION 


Revises Coverage; Changes Age Limit 
and Makes Other Changes; State- 
ment By Company 


The Aetna Life, due to the continua- 


tion of the unfavorable conditions of 
health underwriting, has attempted to 
place this class of business on a sound- 
er basis by making a number of changes 
in its health contracts which will be- 
come effective January 1. 

The principal changes include a re- 
vision in the age limit, a new policy 
containing a house confinement clause 
and a two weeks’ waiting period. a re- 
duction in premium on general health 
policies for neav business, ages fifty-one 
to fifty-five; a reduced premium for ac- 
cumulative disability policies; with- 
drawal of the life indemnity feature un- 
der the health policies, and a new wait- 
ing pariod rider. 

In the company’s announcement of 
changes to its agents it is stated: 

“For some time past, and notably during 
recent years, the business of health insurance 
has given much cause for apprehension. This 
apprehension has been felt by practically all 
companies writing this line because of the 
abnormally high loss ratios experienced. Con 
tinued unfavorable developments have made the 
problem of how to correct a most unsatisfae 
tory situation more and more baffling. and it 
is generally conceded that the solution will 


not be found until some marked departure is 
made from the present lines of conducting the 
business. 


“It was hoped that the higher rates made 
necessary by unfavorable experience would 
prove a_ corrective influence. The effect of 
these rates, however, was a selection of risks 
against the companies. At the increased rates, 
health policies were apparently purchased, to 
a larger extent than formerly, by those who 
had particular reason to anticipate disability 
from sickness. 

“So far as the Aetna is concerned, it has 
been decided that immediate and decisive ac 
tion must be taken to improve the health in 
surance situation. The steps to be taken have 
been decided upon after much thought and 
study. This plan of action, which we = are 
now about to present to you, we fully believe 
to be sound and desirable. It would be rash 
to predict that it will prove a complete solu 
tion of past difficulties. 

“One of the factors which has been largely 
responsible for the company’s high loss ratio 
has been the excessive number of small claims 
coveting short periods of disability from ill 
ness. The aggregate amount of claims of this 
sort has run into large figures. The cost of 
handling a multiplicity of small claims has 
also been large. The waiting period plan will 
obviously improve the situation. 

“Another factor in the underwriting of our 
health policies that has contributed increasing 
ly to the highly unfavorable loss ratio as the 
business grows older is the payment of weekly 
indemnity claims under policies without time 
limit. This provision. known as life indem 
nity, required tremendous” reserve’ increases 
and consequently results in greatly increased 
claim cost. On and after January 1, 1924, the 
Aetna will not issue (except under the non 
cancellable forms) health policies paying 
weekly indemnity in excess of fifty-two weeks. 
This discontinuance of life indemnity under 
our health policies will, we believe, help very 
materially to improve our loss ratio.” 





WE OFFER 


Fidelity and Surety Experts 
$5,000 to $12,000 a year 


in the following positions with pro- 
gressive companies which we can 
recommend: 

Fidelity 


Claim Superintendent. 


Fidelity Underwriting Manager. 
Contract Underwriter. 
Surety Underwriting Manager. 


We have the confidence of the offi- 
cials of the bonding and insurance 
world and also of prominent exec- 
utives who have made or who want | 
to make, thru this bureau, profit- 
able connections anywhere in the 








Applications and Negotiations 
STRICTLY CONFIDENTIAL 


State age, experience in detail, and | 
salary desired or send us your 
business card with a notation as to 
salary requirements. 


POSITION SECURING BUREAU 


(More than an agency) 


Central Insurance Employment Bureau 
Conducted by 


K. M. Wehinger 


Employment Managers 
Nationally Known Companies. 


G. L. Stone 


Formerly 

















206 Broadway, New York 





BACK WITH AMERICAN SURETY 
George H. Hummert has returned to 
the American Surety as assistant man- 


ager at the company’s Milwaukee, Wis., 
branch office. 





TILTING 














We have had 


Head Office: Philadelphia 
CHARLES H. HOLLAND, President 


CASUALTY 


many friends throughout the Country whose keen 
interest and support have enabled us to leave far 
behind every record made by any casually company in 
its first year of business. 


Very cordially we wish for all these many friends 


A Merry Christmas | 


and a year of happiness and prosperity in 


1d2ad 


a WONDERFUL FIRST YEAR; and we 
again express our sincere thanks to our Agents and the 








SURETY | 
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The Radius Champion 


When the fire insurance men were 
hun- 
attending a meeting, a 
and a_ dinner—they 


hauded the Trentons Chamber of Com- 


in Trenton last week—about one 
dred of them 


luncheon were 


merce bulletin about the city, one line 
of which reads: “Population, 1920, 119,- 
z89. Over 10,000,000 persons within 
60-mile radius.” 

Hoboken is just across ‘the 
from New York City, but it’s a long 
way from Broadway just the same. 
Just try to take an automobile across 
about 7 o’clock on any Sunday «qvening 
and see. Hoboken, by the way, is the 
most maligned city in the world, the 
butt of a million vaudeville jokcs. And 
there are even people, who in degscrib- 
ing Australia, say, “Not worth the trip. 
It’s just like going twice around the 
world in order to get to Hoboken.’ 
Trenton, however, is a much more at- 
tractive town to visit and it is perfect- 
ly correct in claiming the radius popu- 
lation championship of the world. 

” * a” 
Why Quote Babson? 

One of the casualty companies gives 
a two column spread in its agency pub- 
lication, all of which is devoted to Rog- 
er W. Babson’s views on work. He ad- 
vises everybody to work harder. But 
why quote Babson, a man who has giv 
en very poor life insurance advice; and 
who also advised everyone a_ few 
months ago to sell fire insurance stocks 
saying that they had reached their peak 
after which they continued to climb. 
The truth is that Babson is one of the 
craftiest publicity seekers in America; 
What is known in the daily newspaper 
offices as “a publicity grafter,’’—after 
all the free publicity he can get. 

* 7” * 
Puzzle Question—Visualize $2,000 in 
German Marks 

One of the first reports to be re- 
ceived by a prominent marine insur- 
ance underwriting agency in this city 
resulting from the, Japanese earthquake 
catastrophe on September 1 is a claim 
for approximately $2,000 on a shipment 
of German paper marks to Japan. Quite 
evidently the claim has not yet been 
paid because the loss department mem- 
bers are spending sleepless nights pon- 
dering and speculating how in the 
name of heaven could $2,000 worth of 
paper marks be landed in Japan on one 
vessel. 

Valued at the rate of from 15 to 25 
cents for each trillion marks, how many 
warehouses are needed to house the 
shipment? If the packages of marks 
were piled and on end would they 
reach to a height greater than the peak 
of Mount Fuji? Were the marks con- 
signed to banks or to waste paper men? 
What proportion of the $2,000 repre- 
sents the value of the marks and what 
part the expense of transporting the 
same from Germany clear across the 
Atlantic, the United States and finally 
the Pacific? What is a mark? These 
and other questions befuddle the loss 
manager. If the shipment was really 
worth $2,000 at the time of loss on Sep- 
tember 1, and the underwriters have 
the option of cash settlement or re- 
placement the loss ought to be settled 
for about 50 cents translated into 
marks at their present value. 

* * * 


Chicago Situation 
Conditions in the casualty field in 
Chicago and adjacent territory, in so 


river 








far as observing the rules is concerned, 
are better today than for some time. 
Prior to the revival of the Casualty 
Undcrwriters Association of Illinois, in 
January last, there was constant com- 
plaint of unethical practices, with re- 
sultant harm to the business as a 
whole. During the year now drawing 
to a close there have been compara- 
tively few infractions of the rules and 
those occurring have been dealt with 
by the executive committee of the as- 
sociation most effectually by taking the 
matter up with the home office of the 
companies through National Bureau 
headquarters. 
s * s 
Tourist Baggage Situation 
The rate condition in the tourist bag- 
gage anything but satis- 
A few months ago it looked 
everybody had entered into an 
agreement to play the game cards on 
the table. Then one of the biggest 
companies started cutting. This 
was followed by two others; and so 
uniformity fell down 
Fortunately, the amount of 
baggage business written does 
to the hundreds of thousands 
in premiums, and so the 
not what can be called disastrous; at 
the same time, it is confusing to the 
agency force of the country who often 
wonder where they are. 
« s oo 


situation is 
factory. 
as if 


rate 


the house of 
again. 
tourist 
not run 
situation is 


Surety Wallops 

Some of the losses in the surety bus- 
iness this year have been pretty close 
to what might be called wallops. It 
is no wonder that the nerves of surety 
underwriters are frequently on edge. 
Thare is lots which can happen to 
bring about such a state. 


s s s 
Covered $3,500,000 for Half an Hour 


The United States Fidelity & Guar- 
anty wrote a policy recently for $3,- 
500,000 at a premium of $804.57, cover- 
ing securities belonging to the Guar- 
anty Trust Company in Chicago. The 
policy covered forty eight hours inside 


holdup and twenty-four hours outs‘de 
holdup. The actual time that the se- 


curities were on the outside was less 
than a half hour while the securities 
were being transported to and from 
the post office as the securities were 
sent bv regist-red mail from Chicago 
to New York. When the securities 
were transported they were divided 
into two even amounts, $1,750,000, each 


amount being sent separately under 
the guard of five men and two custo- 
dians. ; 

* * * 


$5,000,000 Hearing Will Be Delayed 


Due to the congested condition of 
the court in which the $5,000,000 suit 
of the Integrity Mutual Casualty of 
Chicago against the stock casualty in- 
terests is scheduled for trial, it is not 
likely that a hearing can be had for 
more than a year. In the meantime 
the Integrity has had the benefit of the 
widespread publicity given the case, as 
it is held that the complainant saw to 
it that not only the insurance, press 
was furnished copies of the bill, but 
also the daily papers of the various 
centers of population where the Integ- 
rity operates. 
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When you come 

To the Last Lap 

Of the year 

And realize 

That you have helped 

Some man or institution 

To weather a storm 

Because you furnished 
Sound insurance 

That was good when needed, 
Doesn’t it give you 

A feeling of satisfaction 
Apart from that you have 
Over a successful year’s business? 





Of course it does. 


Likewise 
| We feel that way 
Because a lot—scores— 
Of Casualty Companies 
Have been helped 
Throughout the good year 1923 
By our Reinsurance Service. 


It’s a good feeling. 
You and we enjoy it. 


Mr. Casually Company Executive, 
How about 1924? 


Employers 


Indemnity Corporation 
E. G. TRIMBLE, President 
KANSAS CITY 


CHICAGO 


Insurance Exchange 


NEW YORK 
50 Pine Street 
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FIDELITY and DEPOSIT 


“The Bonding Company 
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Income Increasers 


NSURANCE agencies which are now handling Fidelity and 
Surety lines find that they contribute largely toward mak- 
ing a pleasing total on the profit side of their ledgers. 


Take Fidelity Bonds, for instance. There is always a mar- 
ket for them. With moderate care they will stay on an agent’s 
books indefinitely and it frequently happens that the amount of 
coverage can be increased on the anniversary dates. Another 
desirable feature is that, through the sale of Fidelity Bonds, 
the Agent makes friendships useful in the sale of other 
insurance. 


Then there are Contract, Judicial, Public Official and 
Depository Bonds, many of which are required by law and do 
not have to be sold. 


Representatives of the Fidelity and Deposit Company find 
their connection profitable in every respect. When the F & D 
appoints an Agent it does not simply hand him a rate manual 
and hang a sign on the wall. He immediately becomes one of 
the “family” and entitled to every advantage and comfort in 
the Company’s power to bestow. 


There exists at the Home Office, not an “Agency Depart- 
ment” to deal out powers of attorney and supplies, but a large 
and active Production Department which is enthusiastically 
concerned with the welfare and profit of each agent. 


Now is a good time to affiliate yourself with this progres- 
sive surety company. The application below will command in- 
stant attention. 


PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 
Baltimore, Md. 


COMPANY 


OF MARYLAND 


BALTIMORE an agency connection with your Company. 
Fidelity and Surety Bonds COMMEND ks ic cs ccdceccceccacdwanns sea sceeeesees 
and Burglary Insurance AGGPOED <.cccccet*ccccocsceeeeeseseéedeocese’s 
EU 12 
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If you are not already adequately represented in thie 
territory | will be glad to have full information regarding 
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